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Willys’ Frazer Dynasty 
Thirteen Months After 
In Black at Last 
Odis A. Porter 


>—s0e- 


By 
Chris Sinsabaugh 


m: 
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,AFTER 13 MONTHS presidentin 

s, Joseph W. Frazer (left) tells 
“we conductor (right) what he ha 
mplished in that time. 


TEEN months of Joseph W. 
Frazer as president of Willys 
nd what’s happened? Curiosity 
mus aroused by the query resulted 
1 Automotive News sending an 
apeditionary force to Toledo—the 
mductor and our own Colin Selph 
‘1 his paid-for Mercury—to find 
mt. Two notebooks were needed to 
cord what has been accomplished 
‘ince the former Chrysler execu- 
‘we became a president by right of 
onquest and slipped on the Willys 






nga. 

In the first place, and possibly 
be most important of the chron- 
des of the year 1940, is that 
then Willys puts out its report for 
he final quarter of 1939, which in 
eality is the first quarter of the 
ew model year of 1940, it is pre- 
‘ected Willys will be in the black 
or the first time, in. nine quarters. 


WHEN Joe Frazer took over as 
resident on Jan. 19, 1939, he 
aced a big job of house-cleaning. 
tig indebtedness, a very small 
working capital and a dealer body 
hat limped badly—hardly a cor- 
eral’s guard in comparison with 
that Willys had in the past. But 
he new Frazer broom worked 
wertime and today, the president 
old me, Willys has $1,726,000 in 
ash in the banks and a working 
apital ample to meet the needs 
if the company for the year that 
tretches ahead. Too, there is a 
arge inventory that assures lots of 
atitude in the production of the 
940 models. 

President Frazer did not rush 
hings when he went into the cor- 
wr office. He took his time and 
waited for the new model year that 
vas to start with him in late Sep- 
ember. With an improved product, 
br which Barney Roos is respon- 
ble in an engineering way, and 

(See SPARKS, Page 18, Col. 1) 
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10 Eastern States 
Unite for Truck 
Law Uniformity 


Create Continuing Group 
to Map Elimination of 
Trade Barriers 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—Decision to 
create a continuing com- 
mittee to seek truck regula- 
tion uniformity in 10 north- 
eastern states, and to co- 
ordinate standards with other re- 
gions, featured the action taken at 
the fifth annual regional confer- 
ence on highway safety and motor 
vehicle problems held here last 
week at the Hotel Roosevelt under 
sponsorship of the New York state 
joint legislative committee on in- 
terstate co-operation and _ the 
council of state governments. 

States represented in the move 
to free the trucking industry of 
interstate barriers and burdensome 
annoyances, caused by varying 
regulations, include Connecticut, 
Delaware, Maine, Massachusetts, 
New York, New Hampshire, New 
Jersey, Pennsylvania, Rhode Is- 
land and Vermont. 

The conference, with Assembly- 
man Harold G. Ostertag of New 
York as general chairman, also 
acted on several other resolutions, 
drafted by six subcommittees and 
presented for approval by the at- 
tending legislators, motor vehicle 
administrators, highway and po- 
lice officials and other representa- 
tives of the various states. 

Resolutions urging that the sale 

(Continued on Page 15, Col. 1) 


Nash Denies Plan 
For a Low-Priced 
Car in 1940 Line 


DETROIT.—Reports that Nash- 
Kelvinator Corp. is now buying 
dies and equipment for a new low- 
cost car, similar to the Studebaker 
Champion, was followed here Fri- 
day by an announcement that no 
additions will be made to the 1940 
Nash line. This is taken to mean 
that the Nash newcomer would 
not make its debut until late this 
summer and would become part of 
the 1941 offering, if it is ready for 
introduction at that time. 

Nash has been experimenting on 
such a model for the past several 
months, and it is felt certain that 
development will reach a stage in 
the near future which will permit 
its inclusion in the offering for 
next year. No details of construc- 
tion and design for the new model 
are available. 

At Packard a similar report that 
a new light model to sell below the 
present six was being developed 
was denied emphatically. Along with 
Nash and Packard rumors, of 
course, was the perennial Ford re- 
port that that company too is plan- 

(See NASH DENIES, Page 12, Col. 3) 
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On the Brink 


Dealers’ Choice 


N= in the history of the automobile industry have deal- 
ers been confronted with a more momentous decision 
than that which they will be called upon to make within the 
next few weeks in the National Automobile Dealers Assn. 
poll on the Patman-Horner Bill. This bill, sired by Patman 
and mothered by a group within NADA, would place REGU- 
LATION OF THE AUTOMOBILE INDUSTRY DIRECTLY 
— COMPLETELY under the control of the Federal Trade 
ommission. 


_This is more than a mere vote for or against a specific 
piece of legislation—IT IS A VOTE FOR OR AGAINST 
OUR FUNDAMENTAL PHILOSOPHY OF GOVERNMENT. 
Stripped of all confusing legal verbiage and separated from 
its aura of good intentions, to us, this bill boils down to the 
stark question of ENDING THE SYSTEM OF FREE 
ENTERPRISE which we have known in this country and 
eee ees A SYSTEM OF GOVERNMENT REGU- 


LET US NOT DECEIVE OURSELVES THAT GOVERN- 
MENT REGULATION HERE WOULD BE DIFFERENT 
FROM THAT IN GERMANY, ITALY OR RUSSIA. Prob- 
ably we would create a new name for it. But fundamentally 
we would merely replace what we have proudly called 
Americanism with another ism. Call it what you like— 
Fascism, Naziism or Communism—the fundamental change 

(Continued on Page 38, Col. 4) 
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Considers Details 


OfPatman-Horner 
Bill Referendum 


ATAM Urges Its Members 
to Attend Hearing of 
FTC March 20 


By William 0. 
Managing Editor 

CINCINNATI. — Final ar- 
rangements for handling of 
the National Automobile 
Dealers Assn. referendum on 
the Patman-Horner bill, 
which will be mailed te all dealers 
in the United States for their ap- 
proval or rejection, were made at 
a special meeting of the executive 
committee of that association here 
Friday and Saturday at the Neth- 
erlands-Plaza hotel. 

At the same meeting, members 
of the executive committee dis- 
cussed the proposed code of ethics 
for the automobile industry issued 
last week by the Federal Trade 
Commission. 


Under the present plan, a meet- 
ing on the proposed FTC regula- 
tions will be held in Washington, 

. C. Mar. 20, at which time in- 
terested dealers and manufacturers 
will be given an opportunity to ex- 
press their views on the code as 
presented by FTC. It is not felt 
that any definite return can be ex- 
pected on the Patman-Horner bill 
referendum which would give a 
clue to dealer thinking in advance 
of the FTC meeting. 

Just what the procedure on the 
FTC code will be following the 
meeting still remains to be seen. 
There have been a few occasions in 
the past when similar codes have 
been prepared by FTC at the re- 
quest of an industry later to have 
the industry decide not to take 
official action for or against 
a@ code. Since the major portion of 
the proposed code for the automo- 
tive industry is merely a re- 
statement of existing federal laws, 
the chief function of the code is to 
clarify and interpret those laws 
with regard to application in the 
automotive industry. 

The FTC code differs from the 
proposals under the Patman-Hor- 
ner bill in that under the FTC code 
the commission would not act upon 
violations except upon complaint 

(Continued on Page 3, Col. 3) 


The Top Ten 


PASSENGER CARS 
First Ten in 


8,248— 5 
6,005— 6 
8,304— 4 
6,086— 7 
3,256— 8 
Sy 


for complete standings of all 
makes, see Page 21, this issue 
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Chicago’s 


Jan. Inventories Continue 







AUTOMOTIVE NEWS, FEBRUARY 26, 1940 


Used Car Stocks Rise to 52-Day Supply « 


To Top Sales During Month 


By Mel Adams 
Staff Correspondent 
CHICAGO.—Used car inventories 
continued to surpass sales during 
January by a considerable margin, 
and as of Feb. 1, stocks on hand in 
this area stood at a 52-day supply, 
the same as the previous peak es- 
tablished on Mar. 1 of last year. 
In announcing this and other 
facts about the inventory situation, 
based on returns from 247 Cook 
county dealers, the Chicago Auto- 
mobile Trade Assn. revealed that 
the trend has been consistently 
upward, starting with last July 1, 


Buffalo to Stage 
Used Car Week 
March 9 to 16 


BUFFALO, N. Y.—Annual Used 
Car Week of the Buffalo 
Automotive Trade Assn. will 
held Mar. 9-16, it is announced by 
Percy J. Hunt, president of the as- 
sociation, who will act as general 

hairman. 





than 90 new car dealers in 


A luncheon meeting of all deal- 
ers in the city will be held near 
close of February, at which 
details of the program will be 
lained by Hunt and members of 
committee. A proclamation will 
sought from Mayor Thomas L. 
and civic support for the 

be enlisted. 


will 
used car stocks in Buffalo 
excessive, dealers pointed 


pas 
i z 


n is approached. 
C. Ostendorf will act as 
chairman of publicity and adver- 
; Ralph A. Young, chairman 
and James C. Crosby, 
chairman of arrangements for the 
dealers’ luncheon meeting. 


Oldsmobile Sales 
-Set New Record 
_ InEarlyFebruary 


LANSING.—Oldsmobile retail 


ary set a new all-time record for 
this period with a total of 4,043. 
This represents a gain of 47 per- 
cent over the 2,747 cars sold dur- 
7 > same period a year ago. 
age 


i 


b Ralston, general sales man- 
r, in commenting on the sales 
outlook said, “Since the introduc- 
tion of the 1940 line of cars each 
10 days’ sales have run consider- 
ably ahead of last year. Our deal- 
ers are optimistic over the outlook 
for a big spring selling season. 
Used cars are moving at a highly 
satisfactory pace, and there is 
every indication of a spring sales 
volume that will set a new all-time 
record for Oldsmobile.” 


when inventories stood at a 28-day 
supply, the low point. 


Sales of used cars during Jan- 
uary totaled 7,040 and inventories 
on Feb. 1 amounted to 12,247. 

How inventories have been ris- 
ing each month is shown in two 
sets of figures. The first discloses 
that there was a 29.6-day supply of 
used cars on hand Aug. 1, a 31.8- 
day supply on Sept. 1, a 34.2-day 
supply on Oct. 1, a 35.4-day supply 
on Nov. 1, a 43-day supply on Dec. 
1, and a 50.7-day supply on Jan. 1. 

The other set of figures gives in- 
ventories by yearly models, as fol- 
lows: 

1931 and earlier models, 36-day 
supply; 1932 models, 40-day supply; 
1933 models, 41-day supply; 1934 
and 1935 models, 43-day supply; 
1936 models, 56-day supply; 1937 
models, 71-day supply; 1938 models, 
70-day supply, and 1939 models, 50- 
day supply. 

In a bulletin issued by Sam 


be} Shapiro, general manager of the 


CATA, particular mention is made 
of the rise within a month of 1937 
models from a 57-day to a 71-day 
supply. Shapiro concludes his 
bulletin with an admonition that 
the rising tide of inventories 


be| forces “the need for thorough and 


conscientious appraisals.” 


Bad Weather 
Hits Jan. Sales 
In Kansas City 


KANSAS CITY.—Kansas City 
dealers suffered as a result of the 
worst January weather here in 50 
years. But February prospects, 
aided by more spring-like condi- 
tions, are much better. 

Used cars are in good condition, 
with few dealers being overloaded. 

January registrations last year 
showed 1,958 passenger cars and 
184 trucks. This January recorded 
1,249 cars and 113 trucks. Chevro- 
let sold the largest number of 
units, 374 passenger cars, 44 trucks; 
Ford sold 176 cars and 35 trucks; 
Plymouth, 143 cars and 2 trucks. 


Used Car Standards 


Adopted in Richmond 
RICHMOND, Va. — Thirty-one 
Richmond automobile dealers last 
week adopted a set of 34 standards 
for the advertising and selling of 
used cars in the Richmond trading 
area, as a self-regulatory measure 
to abolish misrepresentation and 
deception. 

At a meeting called by the Better 
Business Bureau, dealers agreed to 
publish the standards and dis- 
tribute the list to the public, to- 
gether with a list of the dealers 
co-operating, etc. 


U. S. Rubber Would Take 


Over All Gillette Assets 

EAU CLAIRE, Wis.—Stockhold- 
ers at a special meeting Feb. 29 
will be asked to adopt a resolution 
providing for the dissolution of the 
Gillette Rubber Co. here and its 
acquisition by the United States 
Rubber Co., which owns a con- 
trolling interest in the Gillette con- 


cern. 
The proposal is being made in 
the interests of economy. 








| THA ealers attended a Nash meetin 
uOBS - os b; onendeds a. Israel, left’ assistant 
Paine, Nash Ne 


spring program outlined - 
mansger; ident B. G. 
Sibley, regional sales manager. 


w England Co., center, and Fred P. 


P&A Managers Honored . . . 





ONLY “REPEATER” in Chevrolet’s parts and accessories retail organization, 


who won a second consecutive annual trip to Detroit for his sales showin 
ty Brophy Chevrolet, Kalamazoo, 

mee 
managers in each of Chevrolet’s 45 zones. 


ing the past year, was L. D. Hall 
occasion was the annual Record Ci 


and congratulations from M. D. 


dur- 
Mich. The 
2 honoring top ranking P&A sales 

all, right, is receiving his award 


Douglas, manager of P&A department. 





INSPECTION TRIPS through Chevrolet manufacturing plants were on the 


schedule for the Record Club 
from their respective zones. Left to 
Rochester, N. ; Frank 


ers, top parts and accessories sales managers 
right are Gordon Pendell, Central 
Streator Smith 


Chevrolet, 


Inc., Salt Lake City; H. P 


Y¥. ons o Pe 
Jacobson, Don Giimore, Inc., San Francisco; C.J ’ O’Brien, Central Office host- 


guide, and Dude Childs, Spencer Kenelly, 


Léd., Los Angeles. 


Gasoline Tax, 21 Years Old, 
Has Exacted $9,000,000,000 


NEW YORK.—The calendar shows 
no colored ring around the date of 
Sunday, Feb. 25, 1940, but, nonethe- 
less, it’s a “red letter day” to the 
millions of motorists in the United 
States. 

February 25 marked the 21st birth- 
day of the American gasoline tax, a 
levy which since 1919, has cost mo- 
torists more than $9,000,000,000, and 
which currently costs them a billion 
dollars a year. 

The gasoline tax was devised by 
the Oregon legislature in 1919 and 
became effective Feb. 25 of that 
year. Within a decade the tax had 
been adopted by all the states. At 
first the rates were one cent per gal- 
lon, but they substantially have been 
increased since by most of the 
states. In 1932 the federal govern- 
ment inaugurated a duplicating tax 
on gasoline. This federal tax, termed 
a temporary levy when adopted by 
Congress, after eight years still is 
being collected. 

So heavy has the tax burden on 
gasoline become through double tax- 
ation by the state and federal gov- 
ernments and through increased 
rates by the states, says the Ameri- 
can Petroleum Industries Commit- 
tee, that the retail cost of gasoline 
to the public is increased an aver- 
age of about 40 percent. 

The coming of age of the gasoline 
tax will be met with mixed emotions 
by the motorists who are paying out 
the billions of.dollars in taxes on 
the fuel used in their cars. Gasoline 


at Boston to hear the| levies have aided in pulling America 
general sales| out of the mud. They have provided 


immense social and economic bene- 


fits. Motorists generally are in favor 
of reasonable gasoline taxes. 

But the levies have been pyra- 
mided until now they constitute a 
heavy burden on the nation’s motor- 
ists, a majority of whom, according 
to governmental studies, have in- 
comes of less than $30 a week. The 
average gasoline tax burden now 
amounts to about $36 per motor ve- 
hicle. Thus, points out the commit- 
tee, the typical motorist must work 
one whole week, or more, each year, 
to pay his gasoline taxes, an obliga- 
tion which does not call for any 
great rejoicing on the part of motor- 
ists with modest incomes. 








Chevrolet Holds | 
Annual Conclave | 


For P&A Officers 


DETROIT.—Representatives of a! ” 
parts and accessories sales force,» Patm 
which in 1939 retailed more thanprtly t 
$25,000,000 worth of automotive! this 
equipment, met in Detroit last weelgstomob 
for the annual Record Club con-eval 
vention staged by Chevrolet. 


On hand for the three-day sess” 
sion were 45 dealers’ parts and* 
accessories sales managers, high 
est ranking P&A men in their re# 
spective zones. Of the more than” 
8,000 P&A salesmen and sales man 
agers employed by Chevrolet deal# 
ers, approximately 1,800 are mems” 
bers of the Record Club, zone pres 
idents of which were brought ta 
Detroit. Club officers are selecte 
on a point basis, highest men bey 
ing chosen. Y 


—_ 
_ 
__ 





















parley, awards were presented 
the P&A men. M. D. Douglas, man+ 
ager of Chevrolet’s parts and ac 
cessories department, was officis 
host to the group. M. E. Coyle) 
general manager, was honor guest 
at the banquet. 





Rasmussen Heads 
St. Louis Dealer 


ST. LOUIS.—Board of director 
of the Greater St. Louis Automo co 


vote. They are W. J. Rasmussen 
Big Four Chevrolet Co., president;)! hate 
H. K. MacCarthy, MacCarthy Mo 
tor Co., vice-president; George M. 
Berry, Berry Motor Co., treasure 
and Joseph A. Schlecht, secretary 
manager. 


pos 
ugh 
atorshi 


Berry; Rasmussen; F./ 
H. Riesmeyer, Riesmeyer Motor! rel 
Co.; W. J. Stolz, Gravois Motor/are 
Corp., and Udell Thomson, Nulsen-/an 
Thomson Motor Co. Following areix 
holdover directors whose term will 
expire Feb. 28, 1941: MacCarthy; ix 
Guy W. Oliver, Oliver Cadillac Co.; ve 
Hugh Roberts, Roberts Chevrolet 
Co.; George Weber jr., Weber Im-/nd 
plement and Motor Co., and W. H.' 

Willcockson, Willcockson Motors. 


Will Supply Implements 
For All Ford Tractors ¢rrect 
LOUISVILLE.—B. F. Avery & cel 
Sons Co. will supply the Ford Mo-/f the 
tor Co. with farming implements a p 
and special equipment for all Ford t whe 
tractors, it is announced by #ed | 
Charles T. Ray, president. ‘ection. 
Tests of the company’s planters,” 
cultivators and other types of The 
farming machinery by Ford rep- tight 
resentatives and other experts profit 
from Ferguson & Sherman, which ®&tor | 
markets the Ford tractor, have moth 
been made at the Louisville plant predic 
for several weeks. Production on ‘idea t 


the new contract has already by the 

started. i ms 
— ‘have 
PAA Sets Date tustry 


HARRISBURG, Pa.—(UTPS)—Penn- en 
sylvania Automotive Assn. will hold its und 


a fresh ‘automotive viewpoint, | annual convention June 17-18 at the ‘tectio 


For 
read George M. Slocum’s 
Edgewise. 





“A Word iv | William Penn 


Hotel in Pittsburgh, it © 
is announced by C. 8. Klugh, manager. _ 





ional spring sales session held in Cinciniati last 

PACKARD ME, bes mien, She anatoaee of Citizens Motor Car k. 
Ho Cragin, of Washington, D. 

Sead of Citizens Motor tar Co. an 


week. Left to right, Bun Kilduff 
ard distributors in Cincinnati; 
ager fer Packard; J. W. Tarbill, 


of Cincinnati Automobile Dealers Assn.; 


manager. 


Co., Pack- 
onal man- 
president 
A. B. Nielsen, Packard field business 


D. C., re 





s | 


TD 
| CAters toll me . 





Considers Details 


ve | of Patman-Horner 
By William C. Callahan Bill Referendum 
erg (Continued from Page 1) 

s of more I read the proposed lifting restraints upon competition. | ¢¢-om some member of the industry, 


of Patman-Horner bill, which will 


- thanprtly be presented to the dealers 
notive! this country by the National 
-weelgstomobile Dealers Assn., for ap- 
cons pve or rejection, the more 

sazled I become over the type of 
» ses ing that brought this incubus 
; ana being. If by any chance, NADA 
high uld be moved to honor those 


ir rege have done the association an 
anding disservice, I would 


maa minate for such an award the 
dealgensors of this measure. This is 
mem sincerely and with the thought 
pres mind that the introduction of 


ht measure in Congress would do 


lecteq@uch to impede the conceded 
n begmeress which NADA has made 
uring the last two years toward 
establishment of better factory- 
id thier relations. The passage of 
rOUNGY, bill, in my mind, would be a 
CONT reat to some rather dear funda- 
> om mtals of Americanism. 
a * ¢ & 


Since first signing my name at 
i acje head of this column, I have 
leavored to keep a completely 


Yoyle, Pie stive viewpoint. I have ap- 
guesiwauded every move made by 
NADA, which in my estimation 
constructive, and for that 

on I dislike the conclusion 

Is wn by some dealers that in 


any hissing I may do I merely 
a lending my teeth to a factory 
ce: n. It is my feeling now, 
it has always been, that 
ADA is and can be a vital force 


Prs 
ctors 


oma this industry. I have time and 
mous #ain expressed confidence and 
ssen h in the leadership of NADA. 


jent;/! hate to let go of that faith. 
M 


° 
e M.\EALERS tell me that the pro- 
surery/ posed Patman-Horner bill, even 
‘ary-ough it would establish a dic- 


torship over the industry, would 
2 as-iet create a new condition. This 
y di-jictatorship, they state, has been 
forj;ajoyed by manufacturers for the 
; wa several years. Within the past 
foto « I have heard stories of pres- 
fotorfare for volume, with a threat of 
sen-jancellation lurking in the back- 
arejround. I have talked with manu- 
will ers who state that there are 
thy; irovisions in their contracts that 
Co.; never enforced because they 
roletite contrary to factory policies— 
Im-ind I have wondered then why it 
- H.fas not possible to draw up a 
rs. imple contract that would not go 
yond the “policies” of the manu- 
s FF er. Certainly there are many 
adutual problems which can be 
OFrSierrected within this industry, 
r &iad certain it is that the position 
Mo-'f the manufacturer has been that 
ents'f a potential dictator regardless 
‘ord whether or not he ever exer- 
by'wed his prerogatives in that di- 
‘ection. 
ers, © 
of The burning question to me 
rep- tight now is how the dealer will 
erts profit from unseating one dic- 
1ich ‘tor at the expense of installing 
ave mother. The whole affair seems 
lant predicated upon the erroneous 
on ‘dea that one wrong can be cured 
ady ly the substitution of another. If, 
ts many dealers claim, factories 
‘ave dominated the entire in- 
tustry and dictated to dealers, 
nn- ‘hen it would seem to me that 
| its aa action would be in the di- 
the tection of breaking that hold and 
= perating the dealer. The Pat- 
—— 'man-Horner bill as I have read it 
‘would break the factory hold 
mly at the expense of providing 
‘shold for a government bureau- 
tracy and the hold of the gov- 
trnment bureaucracy will be 
‘much harder to break than the 
hold of the factories could pos- 
‘tibly have been. 
- 2 © 
this bill becomes law, FTC 
would endeavor to stabilize prices 
y in the interest of the consumer. 
MRabilization of used car allowances 
uld be barred. Closed or pro- 
ted territories would be frowned 
on since, in the view of the FTC, 
; ‘he consumer should be able to buy 
that he wants, wherever he 
fants to buy it and wherever he 
an obtain the best prices. Limita- 
ions of outlets by manufacturers 
Yould be frowned upon, since 
ims to protect the public through 


s ¢ # 









ast 
ck- 
an- 
ent 
ces 


FTC |be asserted by the buyer against 


Under one clause of its proposed 
fair trade code, FTC frowns upon 
the idea of a dealer being limited 
to representation of more than one 
line of cars. Suppose the idea of an 
all-embracing motor mart should 


whereas under the Patman-Horner 
bill FTC would be called upon to 
search out and prosecute violators. 
No definite decision had been an- 
nounced at the time of going to 
press as to what the attitude of the 
grow up under this system with | executive committee of NADA will 
one dealer representing several | pe toward the FTC proposal. Com- 
lines of cars. What type of dealer | mittees representing this associa- 
would be best able to enter into/ tion will unquestionably set forth 
that type of operation and what|its views at the Mar. 20 meeting 
would happen to others who were|and a committee representing the 
forced to compete with such an| Association of Automobile Trade 
operation which could under-sell| Assn. Managers also will be pres- 
one make of car and make up the|ent. This latter group hopes to 
loss on the sale of another make? | have the representatives of at least 
- = 1 15,000 eee in = eng 
This reed, of its group iting Was n. 
dished “ae tor what itis worth, | On the Patman-Horner bill, it is 
If you must conclude, as so understood that plans call for 
many will, that it is strictly fac- pushing the referendum in order 
tory propaganda against the | to give dealers an opportunity at 
Patman-Horner bill, please do the earliest possible moment to 
not let that influence or abbrevi- Nebraska dealers condemn Pat- 
ate the consideration which you | man-Horner bill—See story on 
give that measure when it is pre- page 10. 
esnted te you fer a voto. Ti | 
vote on whether the bill should be 


this one through thoroughly and 
submitted to Congress. Two briefs 


in your own way. Read as many 
arguments both for it and against | have already been prepared, which 
will be submitted to dealers along 


it as you can find. Talk with as 
with complete copies of the pro- 


many interested persons as you 
can. Get as many ideas as you | posed measure itself. One brief will 
can and make your own decision | set forth the viewpoint of those 
only after you have favoring legislative action and the 
weighed one against the other. | other will set forth the views of 
I couldn’t be more serious in | the opposition. 
any plea that I might make to The exact physical makeup of 
you, because I think the situa- | the ballot, through which dealers 
tion is serious and your decision | will register their choice, has not 
in this case is seriously im- | been released as yet but careful 
portant. I am sorry that I can- | study has been given to this de- 
not give you some logical reasons | tail in order that dealers voting 
for considering this bill favor- | will not be confused, and that 
ably. I would gladly give them | analysis of the results of the vote 
but I can find none—based upon | will be fully clear to the NADA 
logic. leadership. At present it seems 
likely that ballots will be put in 
the mail sometime during the cur- 
rent week. 


AAA Endorses 
Proposed FTC 
Industry Code 


WASHINGTON.—American Auto- 
mobile Assn. has endorsed the Fed- 
eral Trade Commission’s fair trade 
rules for the automotive industry 
(Automotive News, Feb. 19) on the 
ground that the suggested regula- 
tions would give greater protection 
to new and used car purchasers. 

Issuance of the AAA’s statement 
here last week supporting the 
FTC’s proposed rules called atten- 
tion to the fact that the Keystone 
Automobile Club also was on rec- 
ord in favor of such enactment. At 
the hearings held here by the com- 
mission, George E. Keneipp, Key- 
stone club manager, appeared and 
testified, calling especial attention 
to certain instances of alleged 
price misrepresentation in automo- 
tive advertising. 

AAA was especially interested, 
its statement said, “in the pro- 
posed rules which would prohibit 
the ‘packing’ of the cash delivery 
price or the finance charge with 
fictitious and non-existent costs 
and which would prohibit unlawful 
combinations to fix or control al- 
lowances on cars traded in.” 

AAA called attention to what it 
termed “secret control bureaus” 
established by dealers in some 
cities to prevent over-allowance on 
used cars. The effect of the ar- 
rangements made by these 
“bureaus,” the national motoring 
body declared, “is to fix prices on 
used cars, do away with com- 
petitive bidding and freeze the 
market in which the car owner 
must deal.” 

AAA has been carrying on a 


py BERRIEN, genial secretary 
of the Philadelphia Automobile 
Trade Assn., has issued the follow- 
ing warning to dealers in Quaker 
Town which may be of interest in 
other centers: 

“We believe a considerable 
number of dealers have over- 
looked a serious danger existing 
under methods used by certain 
financial institutions in financ- 
ing buyers of automobiles at re- 
tail. Dealers give a prospect a 
quotation naming the lowest cash 
price on a car with the prospect 
later bringing the dealer a check 
from a financing institution based 
on this price. The check usually 
carries an endorsement to the 
effect that ‘the dealer, by accept- 
ance and use of the check, rati- 
fies the terms of a conditional 
sale agreement which the buyer 
has executed to the dealer’ but 
has given to the financing or- 
ganization, which agreement the 
dealer has never seen. Usually 
the buyer brings with the check 
a@ separate form of assignment of 
the conditional sale agreement. 
Sometimes the endorsement on 
the back of the check contains 
an agreement by the dealer to 
assign this unseen conditional 
sale agreement to the financial 
institution involved. By execution 
of such an assignment and use 
of the check the dealer binds 
himself to the terms of the un- 
seen conditional sale contract. 
Shortly after the dealer puts the 
check through his bank, he gets 
a copy of a conditional sale 
contract signed by the buyer 
only and addressed to him. 


- E terms of the form of these 

conditional sale contracts are 
very unsatisfactory from a dealer’s 
standpoint. They do not contain the 
ee Frees yp onsen I in 
orms used by finance companies, | national campaign against the 
to the effect that ‘there are n0/| packing of finance chatine and, it 
warranties or representations of|js understood, it is felt that the 
any nature except those stated in|FTC’s proposed rules would be a 


the conditional sale agreement.’ To |step in the direction of correction 
the contrary, forms used by these | of such abuses. 


questionable institutions usually 
state that ‘all claims which the| Mrs, A pplegate Elected 
La a is.— Mrs. Frank 


buyer may ae against the dealer H 

are reserved to the buyer as | Applegate been elected president 
of Frank H. Applegate, Inc (Nash) 
succeeding her 

er officers of the motor firm 

ected. 








against the dealer, but shall not . 
usband, who died re- 
cently. O 


the assignee financial organization.” | have been re-el 
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Dealers’ Choice 


(Continued from Page 1) 


from our social order would still rest in the fact these phil- 
osophies of government still have a common base in that 
ALL INSPIRATION AND ALL INITIATIVE MUST 
ORIGINATE WITH THE GOVERNMENT. Any effort at 
individual initiative under such a form would, of necessity, 
be considered a threat to the government and for that reason 
must be suppressed if the government is to be maintained 
supreme. 

Automobile dealers should weigh these facts carefully. 
When you, the dealer, vote for the Patman-Horner bill you 
are not merely condoning government regulation—you are 
demanding it. And do not forget that DEPENDENCE AND 
SUBSER CE GO HAND IN HAND. MEN WOULD BE- 
COME MINIONS OF MICE IF ONLY THROUGH MICE 
THEY COULD OBTAIN THEIR LIVELIHOOD. We can- 
not expect the government to prescribe our destiny and 
leave with us the right to select the road which we will 
follow to it. 

WHAT DOES THIS BILL PROMISE THE DEALER? 
Under its terms a manufacturer may choose between two 
t of contracts. Under one t HE CAN EXERCISE 
NO CONTROL WHATEVER O THE DEALER. It is 
not sure that even constructive sales helps might not be 


barred as factors contributing to dealer control. Should 
manufacturers elect to adopt contract, REGULA- 
TION OF DEALERS IN FIELD WOULD BE VESTED 


ENTIRELY IN THE FEDERAL TRADE COMMISSION. 


A second t of dealer-factory contract itted under 
the oroponed - lew WOULD GRANT CO OL OVER 
DEALERS TO MANUFACTURERS BUT WOULD IMPOSE 
OBLIGATIONS UPON MANUFACTURERS IN EVENT 
OF CANCELLATIONS WHICH WOULD ALMOST MAKE 
IT MANDATORY FOR MANUFACTURERS TO ESTAB- 
LISH A FACTORY-AGENT RELATIONSHIP WITH ITS 
DEALERS. Thus, under this law (and we urge you to read 
it yourself) the dealer faces either MORE STRINGENT 
CONTROL BY HIS FACTORY, with presumably the bless- 
ing of FTC, or DIRECT CONTROL BY FTC with the fac- 
tory barred from any participation in the retail market. 


AND DO NOT FORGET THAT THE FACTORY MAY 
ELECT THE TYPE OF RELATIONSHIP WITH ITS 
DEALERS THAT IT CHOOSES TO EXTEND. 


Now the chief complaints which we have received from 
dealers, regarding their present status, revolves around to 
factory pressure for new car sales; establishment of more 
dealerships within a or than the potential warrants, 
resulting in cross-selling and a chaotic price situation; in- 
adequate territory protection and wild trading in used cars. 
Let us suppose that factories elect to en in business 
under the first described type of contract. There is no limita- 
tion that we can find in re to the number of dealers to 
whom such contracts could be extended. Pressure in this 
way could be exerted upon dealers by merely increasing 
competition through increasing the number of dealers. Since 
the manufacturer would have no stake in the dealer’s wel- 
fare and no obligations following the dealer’s demise, terri- 
tory crowding would be of little consequence to him. 


Would the withdrawal of the manufacturer under these: 


conditions benefit or hurt the price situation? The manu- 
facturer’s chief interest would be to sell the car to the dealer. 
ITS RETAILING WOULD BE A PROBLEM BETWEEN 
THE DEALER AND FTC. Now would FTC sanction any 
aeporeent among dealers to establish a protected territo 

the manufacturer had been Seeend to relinquish his 
efforts in that direction? Article 26 of THE PROPOSED 
FTC CODE ISSUED LAST WEEK, WHICH FROWNED 
UPON ANY CO-OPERATIVE EFFORT AMONG DEALERS 
TO CONTROL USED CAR PRICES, SHOULD ANSWER 
THAT ONE. This same article seems to voice FTC's at- 
titude toward used car overallowances. 

In all common-sense this bill SEEMS APPARENTLY 
DESIGNED TO ROB THE DEALER OF ALL THE GAINS 
OF THE PAST FEW YEARS and to completely hog-tie the 
manufacturer in any co-operative plans that he may have 
been contemplating for the future. That it could have 
originated within a group of men who have fought for these 
a in the past seems almost inconceivable. "THE ONLY 

AVING GRACE LEFT NADA LEADERSHIP OUT OF 
THIS DEBACLE WAS THE DECISION TO SUBMIT THE 
MEASURE TO A REFERENDUM OF THE DEALERS OF 
THE COUNTRY. 

_ To you, gentlemen, they leave the future, not only of this 
industry but, perhaps, to a large extent the future of busi- 
ness as a whole in this country. The alternatives are clear. 
YOU ARE VOTING FOR A AMENTAL PRINCIPLE 
OF FREE ENTERPRISE IN THIS COUNTRY, OR 
AGAINST IT. You may elect to REMAIN A FREE MER- 
CHANT to battle your own problems in your own way, or 
ee ao S Sons a the government os 
es while you ce e cadence picked th 
string puller. IT IS DEALERS’ CHOICE! . ot 
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A 
ee One sacred pledge we make our friends here and 


now. This publication, God willing and so 

it is in our charge, will never champion es dlaas 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
@ whole. Nor will its columns be used to spread 
E gossip or inflame prejudice. It will confine itself to 
the upbuilding of t. industry it is pledged to serve. 
wholly through the dissemination of NEWS which 


is timely, authentic and of value.—(AN 6-10-1933). 
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Federalizing the Future 


ROPOSALS last week by the Federal Trade Commission, i 
r which it outlined a code of ethics for the automobile ‘= 
we will come up for discussion at the FTC headquarters 

ashington Mar. 20. Two articles in the code, perhaps, 
stand out above the others. One frowns upon the manufac- 
—— ager ig gen | ea ee ee among their 
— to control used car allowaness. ee 
aturally, FTC looks at the sole-representation stand 
smacking of restraint of trade, in that it feels that pe 
dealer should have a right to carry as many lines of cars as 
he, the dealer, thinks best. From a competitive standpoint, 
we question this. Under such a _. a dealer carrying more 
one line of cars could under-sell the best moving line 
= - ee. and ed u a losses on the profits from 
: on : aoe 
Hp Ryne — make for chaotic competition 

Now from the standpoint of the buyer this would be fin 
But let’s look at the fellow who houatt the car for full uelee 
and then finds that he could have bought for much less from 
the same dealer later or from another dealer. Does he think 
he is being protected? And remember, FTC will not coun- 
tenance price-fixing. This is clearly indicated in the used 
= core meg ay under ~ bag ag condition, how 

ver satisfy himself e is getting a square 
deal? Yet the FTC would demand that selnant henulllline 
continue. 

We question the wisdom of thus federalizing our future 
by any means. Dealers complain now of cut-throat com- 
petition but, as we view it, FTC’s proposals would be aimed 
to continue many of the most complained-of troubles. Frank- 
ly, we think the real problems in this industry must be solved 
a power ens ~ —~ — ~~ troubles An largely 

erted from this idea that someo 
better thinking for us. ” adie 


Modern Pioneers 

A WEEK or so ago at the Hotel Statler, Detroit, a group of 

600 men gathered to pay tribute to a handful of men 
who have contributed much to the well-being and comfort of 
humanity. The men honored the inventors and scientists who 
durin e past several years have striven to push back the 
frontiers of let-well-enough-alone-ism, that have been a 
handicap to the development of humanity since the sixth day. 

It is a queer quirk in most of us that we are prone to pay 
homage in later years to those rough-and-tumble leaders 
who in a dim past pushed back a pagan horde and wrested 
the soil upon which we dwell from a savage band, or to a 
general on a prancing stallion who pushed the physical bor- 
ders of our country into a neighbor’s domain. Yet to those 
quiet souls who unobtrusively have made it possible to flood 
a room with light at a touch of a fingertip; who have pro- 
vided us with iced drinks on torrid days by merely switching 
on the refrigerator, or to flit to work or pleasure in a multi- 
horsepowered conveyance of exceeding comfort and luxury, 
we pay little heed. 

This Dg ng of honor to the pioneers of today, in our 
estimation, is one of the most worthwhile projects we have 
seen. It lends glamor to things that are commonplace and 
inspires those who have been searching for far horizons to 
conquer those at hand. 






I'M A_ A campaign to reduce 
BULL ON the interest rate on 
DETROIT! Detroit’s bonded in- 

debtedness has been 
launched by Mayor Edward J. 
Jeffries. His goal is a substantial 
reduction in interest rates. A one 
percent reduction would mean an 
annual saving to the city of more 
than $3,500,000, he told a group of 
Detroit business men. 

The mayor blamed the high in- 
terest rate on the circulation of 
stories, describing the Motor City 


as a hotbed of labor unrest. Be- iY 
cause of the rapid growth of the/|} 


city, it was necessary to expand 


rapidly during the two decades| j 


from 1910 to 1930, he said. Then, 
when Detroit economy was tem- 
porarily paralyzed by the bank 
closing, the city found itself with 
a higher bonded debt than would 
have existed had the growth been 
over a longer period of time. 
* * # 


During this 20-year period De- 
troit had been compelled to use its 
credit to keep pace with the im- 
provements needed. “Detroit, prob- 
ably worst hurt of any American 
city by the depression, likewise led 
the country in recovery,” he said. 
“But because business here bounced 
back so rapidly we were much in 
the public eye. We provided a fine 
place for the forces of capital and 
labor to settle their differences. 

“And in this settlement, Detroit 
again drew the national spotlight. 
Investors got a distorted picture o1 
the city as the hotbed of industria! 
unrest. We became known as lead- 
ers in unemployment and WPA ac- 
tivity. Little was said of the funda- 
mental stability of the city. Little 
attention was paid to the many 
factors which make investments in 
Detroit securities sound invest- 
ments. 

“Tt shall be the goal of this cam- 
paign, in which I expect Detroit 
industry and business to join, to 
tell the financial world and the 
industrial world of the many 
reasons why Detroit is a sound, 
well-managed city, and to lower 
our interest rate through telling 
the facts behind our financial 


structure. 

“Our public debt is not high be- 
cause of mismanagement, or cor- 
ruption. It is high because our 
growth came in a very short space 
of time and it was essential to 
spend to provide facilities for the 
hundreds of thousands of people 
who poured into our city from 1910 
to 1930.” 

* *¢ *& 

Mayor Jeffries cited as proof of 
the soundness of Detroit’s financ- 
ing, the following facts: 

141—The city’s assessed valua- 
tion has been decreased 30 per- 

cent since 1930. 

2—Increased business in the 
period from 1935 to 1937 resulted 

in tax collections as high as 124 

percent, including delinquent col- 
lections. 

3—The floating indebtedness 
was reduced, scrip was retired, 
and $30,000,000 was cut from the 
bonded indebtedness. 

4—The tax rate was below 
that of comparable cities, in spite 
of the fact that no bonds have 
been issued since 1932 except 
those floated to retire existing 
indentures bearing higher inter- 
est rates. 

* * 

Having lived in Detroit for some 
30 years and having watched the 
ups and downs of America’s fourth 
city during that period, all I can 
add to the mayor’s remarks about 
Detroit city bonds is that I wish I 
had a million dollars worth—if I 
had I wouldn’t have a worry in 
the world!—G. M.S. 
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—‘Where Angels Fear to Tread’ 
The above cartoon is reprinted from the Sept. 25, 1937, issue to 
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emphasize the fact that opposition to legislative controls is no new 


fetish with Automotive News. 


In This Corner— 
‘Opposed .. 


ee @ 
this celumn are those of our 


The views exp 


reased in 
Ano: ous contributions will not be 
e — ~¥}- eau. accepted but confidence will 





Patman Bill 


Many thanks for sending so 
promptly the 40 copies of the last 
issue of your fine paper. 

I suppose that you know that I 
was particularly interested in the 
articles on the proposed Patman- 
Horner bill. I am so unalterably 
opposed to such type of legislation 
or any legislation for that matter, 
that I wanted to be sure that our 
dealers received a copy of your 
paper. 

As a matter of fact, it has been 
my feeling for quite some time 
that it is the paper of the automo- 
tive industry.—L. T. Patterson, 
president, L. T. Patterson Co., Cin- 
cinnati. 


Appeal 


I have read with interest “A 
Word in Edgewise” in your edition 
of Feb. 19 and the Woman’s Home 
Companion’s plan to appeal to 
women. 

The Los Angeles Times has rec- 
ognized this women’s appeal and 
has had for years the only woman 
automobile columnist in the coun- 
try, in the person of Miss Alma 
Whitaker, whose column has been 
well-read. 

Incidentally, Chris Sinsabaugh 
has been talking of the automobile 
sections on the West Coast. The 
Times in a survey of all editorial 
features has discovered that 94 per- 
cent of its readers read its auto- 
mobile section. Certainly proof of 
the public’s interest in automobiles 
and the subject of touring.—Thos. 
O. Eichelberger, Williams, Law- 
rence & Cresmer Co., Detroit. 


Invalid’s Coach 

I have a customer that wants to 
transform a 1940 Pontiac into what 
is called an Invalid’s Coach. Will 
you please advise me the name of 
the manufacturer that builds the 
unit that is put in cars for emerg- 
ency ambulance use? Also advise 


= model Pontiac that the unit will 


I would like to know what the 
unit will cost at the point of origin © 
and the weight of same; also the 
—- to Punta Gorda, Fla., on 
unit. ; 


As I understand, the car can be > 
used as a passenger car and on. 
short notice can be transformed 
into an emergency ambulance. I 
will appreciate it very much if you 
will forward this letter to the com-_ 
pany that sells the invalid’s unit 
and ask them to supply me with 
the information requested. Net 
price and list price—Charles F. 
Johnson, Punta Gorda, Fla. 

Epitor’s Note: We suggest you 
refer your inquiry to Arntzen, Inc., 
800 N. Clark S8t., Chicago. 


| Coming Events | 


FEBRUARY 


25-27—Fort Worth, Tex. Annual 
automobile show. es 


MARCH 
4- 8&—Detroit (Statler Hotel). Ameri- 
can Society for Testing Materials 
conclave. 
5- 8—Enid, Okla. Automobile Show. 
14-15—Washington. SAE National Aero- 
a meeting. (Washington Ho- 
28-29—Pittsburgh. SAE National Trans- 
rtation and Maintenance meet- 
ng (Mellon Institute). 


APRIL 
.8-12—Cincinnati. American Chemical 
Society meeting. 


MAY 
18-25—Tulsa, Okla. International Pe- 
troleum Exposition and Congress. 
JUNE 
9-14—White Sulphur Sprin 
SAE Summer meeting 
Hotel). 
17-18—Pittsburgh (Wm. Penn Hotel). 
Pennsylvania Automotive Assn. an- 
nual conclave. 
24-28—Atlantic City, N. J. (Chalfonte- 
Haddon Hall). American Society 
for Testing Materials, 43rd annual 
meeting. 


s, W. Va. 
(Greenbrier 


OCTOBER 


12-19—New York (Grand Central Pal- 
ace). National Automobile Show. 
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Tells the Story 


Here’s Why You Need Fram’s 


ADEQUATE OIL FILTER CAPACITY 


DEQUATE CAPACITY in an oil filter is of primary CHEMICAL cearest 


importance—to car manufacturer, car dealer, service 


FILTERING 
AREA 


man and car owner. You can filter oil with a filter the 
size of a cocktail glass . . . but how long will the filter (or 


cartridge) last? 


The FRAM Oil & Motor Cleaner, the MODERN oil filter, has 
won its position of leadership in the industry by its recog- 
nition of the importance of adequate capacity. Yet, if any 
filter should be able to do a better job with small capacity, | container 
FRAM, with its unique chemically treated element, should. 


Don’t be fooled into equipping your cars with 
a small, inefficient, low-price oil filter. There 
have always been such filters on the market; 
but not until the development of the large 
FRAM F-. for passenger cars did the industry 
start to swing to the “Clean Oil” type of filtra- 


tion. The FRAM, because of its adequate ca- 
pacity, will clean oil cleaner, clean oil faster 
and keep it clean longer than small, low-price 
filters. There is a correct capacity FRAM for 
every motor and every use. Be sure the filter 
on your car has adequate capacity! 


THE SWING TO CLEAN OIL 


The FRAM Oil & Motor Cleaner, manufactured by the FRAM Cor- 
poration, has been adopted by many Motor Car, Truck and Tractor 
manufacturers as standard and optional equipment. This is just 
another indication of the swing to this modern method of oil filtra- 
tion that started in 1935 when the STUDEBAKER CORPORATION 
first adopted FRAM. 


Below are listed the manufacturers who have standardized on FRAMS: 


Standard Equipment 
AUTOCAR Tractors 


Standard Equipment 
SILVER KING Tracters 


AVAILABLE Trucks STANDARD Gas Engines 

AVERY Tractors STAR Marine Engines 

ne at ono Guave STUDEBAKER Commander Cars 
Motors 

CONDOR trucks STUDEBAKER President Cars 


STUDEBAKER Buses 


CONTINENTAL Motes OIL & MOTOR CLEANER stuvenaner sea. 


FORD Tractors 

GRAHAM Supercharger Cars 
GRAHAM - BRADLEY tractors 
GRAMM Trucks 


The Modern Oil Filter 


TRIUMPH (English) Cars 
kK. R. WILSON Electrical Units 
kK. R. WILSON industrial Units 


GUIBERSON Diesels LINCOLN -ZEPHYR Cars PACIFIC Marine Motors kK. R. WILSON Marine Meters 
KERMATH Marine Motors MACK Trucks (ED, EE, EF, EG) SCRIPPS Marine Motors WILSON Mfg. Ce. Meters 


FRAM CORPORATION (formerly FLEmiNG rc. co. PROVIDENCE, R. I. 


Factories: E. PROVIDENCE, R. 1., ANN ARBOR, MICH. ¢ Canadian Distributors: J. C. Adams Co., Ltd., TORONTO 
ENGLAND: Simmonds Aerocessories, Ltd, LONDON FRANCE: Etablissements A. Guiot, PARIS 
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Following is the complete text 
of the Patman-Horner bill, on 
which the nation’s automobile 
dealers will vote in the near fu- 
ture: 


To protect and foster fair prac- 
tices in the sale and distribution of 
motor vehicles, parts and acces- 
sories in and affecting interstate 
commerce and for other purposes. 

Be it enacted by the Senate and 
House of Representatives of the 
United States of America in Con- 
gress assembled, that this act may 
be cited as “The Motor Vehicle 
Industry Act of 1940.” 


and Declaration of Policy 
Section 2. The Congress hereby 
finds that— 


(a) The Motor Vehicle Industry 
is vested with a national public in- 
terest as its products vitally affect 
the entire public, being used ex- 
tensively in the transportation of 
persons and articles of commerce 
from one state to another, and are 
in many instances vehicles and 
instrumentalities of interstate com- 
merce and in other instances such 
products are necessary to the 
carrying on of business or com- 
merce in the city, village and on 
the farm. 


(b) A high degree of concentra- 
tion prevails in the manufacture 
of motor vehicles under which the 
three largest manufacturers make 
in the aggregate approximately 
90 percent of all passenger auto- 
mobiles sold in the United States, 
and as a consequence motor ve- 
hicle manufacturers are in a strong 
bargaining position and their in- 
dividual dealers are in a relatively 
weak position in the making of 
agreements between manufacturers 
and retail dealers that are the ba- 
sis for automobile retailing. 


Congress Finds 


(c) As the result of its study of 
the Motor Vehicles Industry made 
in response to Joint Resolution No. 
87, 75th Congress, 3rd Session, the 
Federal Trade Commission in its 
report to Congress found, and its 
findings are hereby made the find- 
ing of Congress—That the large 
motor vehicle manufacturers by 
reason of their great power “Have 
been and still are imposing on 
their respective dealers unfair and 
inequitable conditions of trade by 
requiring such dealers to accept 
and operate under agreements that 
inadequately define the rights and 
obligations of the parties and are 
moreover objectionable in respect 
to defect of mutuality; that some 
dealers in fact report that they 
have been subjected to rigid in- 
spection of premises and accounts, 
and to arbitrary requirements by 
their respective motor vehicle 
manufacturers to accept for resale 
quantities of motor vehicles or 
other goods deemed excessive by 
the dealer or to make investments 
in operating plants or equipment 
without adequate guaranty as to 
term of agreement or even supply 
of merchandise; and that adequate 
provisions are not included for an 
equitable method of liquidation of 
such investments sometimes made 
at the insistence of the respective 
motor vehicle manufacturers.” 

(da) It is hereby declared to be 
the policy of Congress through the 
exercise in this Act of its power to 


in the Motor Vehicle Industry to 
those manufacturers or distributors 
of motor vehicles who deal fairly 
and equitably with their dealers 
and the general public. 

Definitions 

Section 3. As used in this Act— 

(a) “Person” means an individ- 
ual, partnership, corporation, as- 
sociation, business trust or any or- 
ganized group of persons. 

(b) “Motor Vehicle” means any 
vehicle, machine, tractor, trailer, 
or semi-trailer propelled or drawn 
by mechanical power, or any com- 
bination thereof, but does not in- 
clude any aircraft, watercraft, or 
any vehicle, locomotive, or car 
operated exclusively on a rail or 
rails. 

(ec) “Parts and accessories” 
means any replacement part for 
any motor vehicle as defined here- 
in, or any accessory used in con- 
nection with or upon any motor 
vehicle as defined herein in the 
operation or the servicing thereof. 

(ad) “Manufacturer” of motor ve- 
hicle means a person (including a 
wholesaler or distributor of motor 
vehicles when acting as a whole- 
saler or distributor) engaged in the 
business of manufacturing new 
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motor vehicles or of selling new 
motor vehicles for resale. 

(e) “Dealer” in motor vehicles 
means a person engaged in the 
business of selling motor vehicles 
at retail. 

(f) “Commission” means the Fed- 
eral Trade Commission. 


(g) “Commerce” means trade, 
traffic, commerce, transportation, 
transmission, or communication 


among the several states, or be- 
tween the District of Columbia or 
any territory of the United States 
and any state or other territory, 
or from any state or District of 
Columbia or any territory of the 
United States to any place outside 
thereof. 
Prohibited Acts 

Section 4. (a) After 120 days 
from the date of enactment of this 
Act, it shall be unlawful for any 
manufacturer of motor vehicles— 

(1) To make use of any means 
or instruments of transportation or 
communication in commerce or of 
the mails to sell to a dealer in 
motor vehicles any new motor ve- 
hicle for resale; or 

(2) To carry or cause to be car- 
ried in commerce, by any means or 
instruments of transportation any 
new motor vehicle for the purpose 
of sale to a dealer in motor ve- 
hicles for resale or for the purpose 
of making delivery to a dealer in 
motor vehicles after sale to such 
dealer for resale, unless such sale 
by the manufacturer is in pursu- 
ance of a contract complying with 
sections 5, 6, 7 and 8 of this Act. 

(b) After 120 days from the date 
of enactment of this Act, it shall 
be unlawful for any manufacturer 
of or dealer in motor vehicles— 

(1) To ship or to order in com- 
merce motor vehicles with equip- 
ment different from that specified 
in current advertisements in case 
the motor vehicles of the brand to 
which the contract relates are cur- 
rently advertised to sell with spe- 
cified equipment for a_ specified 
price; provided, however, that a 

r may order any motor ve- 
hicle equipped as specified in the 
written order of a bona fide retail 
purchaser. 

(2) To advertise, or cause the 
advertisement of, motor vehicles in 
such a manner as to confuse or 
mislead or to tend to confuse or 
mislead prospective purchasers as 
to the price of such motor vehicles 
delivered at the dealer’s place of 
business. 


Speedometer Rule 

(8) To replace or disconnect the 
speedometer, or change its read- 
ing, in such a manner as to be 
misleading as to the usage, mile- 
age, condition, or otherwise, of the 
motor vehicle. 

(4) To fail to deliver with each 
new motor vehicle sold to a retail 
purchaser, at the time of purchase, 
an invoice covering such purchase 
in such form and itemized in such 
detail as the commission may by 
rules and regulations prescribe. 

(c) Whoever violates any pro- 
vision of this Section (a) and (b) 
shall upon conviction thereof be 
fined not more than $5,000 or be 
imprisoned not more than one year, 
or both. 

(d) No provision of this section 
shall impose any liability upon any 
common carrier (not a manufac- 
turer of motor vehicles) for the 
transportation in the regular course 
of its business of any motor ve- 
hicle, and no provision of this sec- 
tion shall excuse any common 
carrier from its obligation to ac- 
cept any motor vehicles for trans- 
portation. 

Manufacturer-Dealer Contract— 

Manufacturer’s Undertakings 

Section 5. Every contract be- 
tween a manufacturer of motor 
vehicles and a dealer in motor ve- 
hicles in pursuance of which a 
sale by such manufacturer to such 
dealer of any new motor vehicle to 
which Section 4 applies shall in- 
clude provisions which the com- 
mission has found— 

(a) Obligate the manufacturer, 
for a specified period of time (in 
no case less than five years) to 
sell and deliver in each month of 
such period to such dealer for re- 
sale such number of new motor 
vehicles as may be agreed upon 
not more than 120 days prior to the 
beginning of such month, and ob- 
ligate the manufacturer not to dis- 
criminate among dealers in mak- 
ing deliveries; provided, however, 


that such contract shall contain a} Manufacturer-Dealer Contracts— 


provision exempting the manufac- 
turer from liability for non-per- 
formance when such non-perform- 
ance shall be due to an Act of God, 
war, invasion, riot, insurrection, 
fire, flood or inevitable accident. 
(b) In case the contract author- 
izes or permits the manufacturer 
to control the manner in which the 
dealer shall conduct his business, 
and the manufacturer, pursuant to 
provisions contained in the con- 


tract pursuant to Section 7 (c),| 4 


gives, and the dealer within the 
time specified in such provisions 
fails to give, notice of an inten- 
tion not to renew the contract, or 
in case such contract is cancelled 
by the manufacturer for any reason 
whatsoever, obligate the manufac- 
turer, on receiving the dealer’s no- 
tification in writing of an offer to 
sell—which shall bind the dealer 
to accept the decision of an arbi- 
tration committee under sub-sec- 
tion (8) hereof— 


Purchase Stock 

(1) To purchase from the dealer 
all new motor vehicles purchased 
by the dealer from the manufac- 
turer and unsold by the dealer on 
a specified date and all parts and 
accessories purchased by the dealer 
from the manufacturer and unsold 
by the dealer on such date, at 
prices equal to the prices paid by 
the dealer for such motor vehicles, 
parts, and accessories delivered at 
the dealer’s place of business; 

(2) To purchase all tools and 
equipment purchased from or on 
recommendation of the manufac- 
turer, at prices to be mutually 
agreed upon, or in the event of the 
failure to so agree, at prices de- 
termined in accordance with pro- 
visions required to be included in 
the contract by sub-section (8); 

(3) To purchase all motor ve- 
hicles purchased by the dealer from 
the manufacturer and currently 
used as demonstrators at prices to 
be mutually agreed upon, or in the 
event of the failure to so agree, at 
prices determined in accordance 
with provisions required to be in- 
cluded in the contract by sub- 
section (8); 

(4) To purchase all used motor 
vehicles in the dealer’s stock 
(other than those described in 
paragraph (3) at prices to be mu- 
tually agreed upon, or in the event 
of the failure to so agree, at prices 
determined in accordance with 
provisions required to be included 
in the contract by sub-section (8); 

(5) To assume any lease entered 
into by the dealer, with the written 
consent of the manufacturer, dur- 
ing the period of the contract, or 
during the period of any prior 
contract; 

(6) In the case of any lease en- 
tered into by the dealer without 
the written consent of the manu- 
facturer, to assume such lease for 
the period beginning on the date 
cancellation of the contract be- 
comes effective and ending on the 
date on which such contract would 
have expired by its own terms or 
would have expired by reason of 
notice of an intention not to renew; 


Arbitration 

(7) To purchase all other assets 
of the dealer attributable to his ac- 
tivities as a dealer in motor ve- 
hicles at prices to be mutually 
agreed upon, or in the event of the 
failure to so agree, at prices de- 
termined in accordance with pro- 
visions required to be included in 
the contract by sub-section (8); 

(8) To accept the decision of an 
arbitration committee consisting of 
one member selected by the manu- 
facturer, one member selected by 
the dealer, and the third member 
selected by these two appointees, 
in all instances where prices can- 
not be mutually agreed upon in 
Section 2, 3, 4 and 7 hereof. 

(c) Adequately define the duties 
and responsibilities of each of its 
agents contacting the dealer, di- 
rectly or indirectly. 

(d) Obligate the manufacturer 
not to ship to the dealer any motor 
vehicles, parts, or accessories ex- 
cept on the dealer’s written order. 

(e) If a transportation charge is 
made, obligate the manufacturer to 
charge the dealer for transporta- 
tion of motor vehicles to the deal- 
er’s place of business only such 
transportation costs as are actually 
incurred in transporting such mo- 
tor vehicles to such place. 


Dealer’s Unde 

Section 6. Every contract be- 
tween a manufacturer of motor ve- 
hicles and a dealer in motor ve- 
hicles in pursuance of which a sale 
by such manufacturer to such 
dealer of any new motor vehicle to 
which Section 4 applies is made or 
is contemplated shall include pro- 
—— which the commission has 
ound— 


Obligate the dealer, for a speci- 
ed period of time (in no case less 
than five years), in each month of 
such period to purchase from such 
manufacturer for resale such num- 
ber of new motor vehicles as may 
be agreed upon not more than 120 
days prior to the beginning of such 
month, provided, however, that 
such contract shall contain a pro- 
vision exempting the dealer from 
liability for non-performance when 
such non-performance shall be due 
to an Act of God, war, invasion, 
riot, insurrection, fire, flood or in- 
evitable accident. 


Manufacturer-Dealer Contracts 
Termination—General Provisions 


Section 7. Every contract be- 
tween a manufacturer of motor 
vehicles and a dealer in motor ve- 
hicles in pursuance of which a sale 
by such manufacturer to such 
dealer of any new motor vehicle to 
which Section 4 applies is made or 
is contemplated shall include pro- 
visions which the commission has 
found— 

(a) Provide for the termination 
or cancellation of the contract by 
mutual consent or upon breach of 
specified provisions contained 
therein, and not otherwise; 


(b) Provide that the contract 
may not be cancelled by the manu- 
facturer or dealer without giving 
written notice thereof at least 1380 
days prior to date of cancellation; 

(c) Provide that if, within 180 
days prior to the date on which the 
contract would (but for the pro- 
visions required to be included in 
the contract by this sub-section) 
expire by its own terms, neither 
the manufacturer nor the dealer 
notifies the other of an intention 
not to renew the contract, the con- 
tract shall be automatically re- 
newed on such date for an ad- 
ditional period equal to the period 
of the original contract. 

Section 8. Fo 7. 

on ‘or purposes of 
this Act a contract shall authorize 
or permit the manufacturer to con- 
trol the manner in which the deal- 
er shall conduct his business if it 
contains any provision which the 
commission has found— 


(a) Purports to control in any 
manner the capital investment 
which the dealer shall make, or 
purports to control in any manner 
capital withdrawals or withdrawals 
of earnings and profits by the 
dealer; 


(b) Purports to control in any 
manner the character of sales 
rooms, service facilities, or signs 
which the dealer shall maintain; 

(c) Purports to control in any 
manner the employment of sales or 
service personnel by the dealer, or 
to require the maintenance by the 
dealer of any specified volume of 
sales; . 

(d) Purports to require the deal- 
er to comply with any one or more 
policies specified by the manufac- 
turer, or by any of his agents; 

(e) Authorizes or permits the 
manufacturer by any other means 
to control the manner in which the 
dealer shall conduct his business. 


Policing Provisions 

Section 9. That the commission 
shall under powers vested in it by 
the Federal Trade Commission Act 
approved Sept. 26, 1914 and as 
amended and approved Mar. 21, 
1988, examine the affairs of a per- 
son engaged in the manufacture 
and distribution of motor vehicles, 
parts and accessories therefor, in 
the sale thereof in interstate com- 
merce, to determine whether said 
person is complying with the pro- 
visions of this Act. Whenever the 
commission shall find after inves- 
tigation that any person subject to 
the provisions of this Act is not 
complying with said provisions it 
shall, either directly or through the 
attorney general, who has concur- 
rent jurisdiction in the enforce- 
ment of this Act, institute suits in 
equity in the district courts of 


——— 


the United States for writs of 
junction or’ other proper proce 
mandatory or otherwise, restrai 
ing such person from  furth 
violation of the provisions of thi 
. oo “tt such perso} 
omply w e pr 
nie ae ly provisions 6 
Section 10. Within 30 days fron 
the date of enactment of this Ad 
there shall be set up in the com 
mission a division to be known a 
ithe Motor Vehicles Division, undé 
the supervision of a chief ce 
ordinator, who shall be appointe 
by the President for a term of 
years, without regard to the ci 
service laws or the Classificati 
Act of 1923, as amended, and w 










commission f 
promulgation, rules and regulatio 
to carry out the provisions of 
Act; and also to foster, subject 
the direction and control of 
commission, fair trade practices 
the said industry and to this e 
receive from persons in said i 
dustry, complaints of unfair tr. 
practices and methods of co 
petition to be brought to the a 
tention of the commission. 


FTC Powers 
Section 11. The commission 
authorized to prescribe such rul 

and regulations as it deems 
sary to carry out the provisions 
this Act. 
Section 12. The attorney gene 
of the United States, either u 
the request of the commission 
upon his own motion, is autho 
to institute suits in equity in 
district courts of the United Sta 
for writs of injunction or oth 
proper processes 



















such person to comply with 
provisions of this Act. 

Section 13. District courts of 
United States, and of the Distri 
of Columbia and the United Sta 
courts of any territory or oth 
place, subject to the jurisdiction 
the United States, shall have 
clusive jurisdiction over violatio 
of this Act and of all actions 
equity and actions at law broug 
to enforce any liability or du 


tion of this Act. Any criminal p 
ceeding shall be brought in 
district where any act or 


by, or to enjoin any 
this Act may be brought in 
such district or in the distri 
wherein the defendant may 
found. Judgments and decrees 
rendered shall be subject to revie 
as provided in Sections 128 an 
240 of the judicial code as amen 
ed (U. S. C. A. Title 28 Secs. 
and 347). 
Section 14. No cost shall be 


as 
sessed against the commission inp 

any judicial proceeding by and 

=> the commission under this 
ct. 


Appropriations 
Section 15. There is authorized to 
be appropriated such sums as may 
be necessary to carry out the pro- 
visions of this Act. 


Civil Liability 

Section 16. Any person who shall 
be injured in his business or prop= 
erty by reason of a violation of any 
provision of a contract made pur: 
suant to any provision of this Act 
(including any person not a party 
to such contract, but for whos 
benefit such provision is includ 
therein) may sue therefor in any 
district court of the United States 
(including the district court of the 
United States for the District of 
Columbia) in the district in which 
the person committing such viola- 
tion resides or is found or has an 
agent, without respect for the 
amount in controversy, and shall 
recover threefold the damages sus- 
tained by him, and the cost of the 
suit, including a reasonable at- 
torney’s fee. 

Separability 

Section 17. If any provision of 
this Act, or the application thereof 
to any person or circumstances, is 
held invalid, the remainder of the 
Act, and the application of such 
provision to other persons or cir- 
cumstances, shall not be affected 
thereby. 
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COLLIER’S RUNS CAMPAIGN 
DEALER SPENDS 6 ON TIE-INS 
DEALER MAKES SALES OF 214.71 


T’S a typical example of the vitality of the 

slogan “‘Collier’s for Action.’’ When Collier’s 
goes into action, it delivers more than “‘influ- 
ence’’—it delivers cash on the barrel head. 

Like thousands of dealers all over the coun- 
try, Mr. Charles Westgate, Shell Oil Dealer of 
Ardmore, Pa., knew that Collier’s P. S. Cam- 
paign meant business. He bought $3 worth of 
P. S. reprints and spent $3 in postage to mail 
them out. RESULT: he got $121.16 of new 
business from old customers and $93.55 from 
16 new customers. $214.71 from one little mail- 
ing! Collier’s for Action! 

Other dealers report customers coming in 


Cd 


with Collier’s P. S. spreads checked showing 
what they want done. . . One dealer reports 
300% increase in jobs through P. S. mailings... 
Another reports a 28% increase in the average 
amount of the job ticket. 


How to get your share. Identify your 
place of business as the place to get Preventive 
Service! Display Collier’s P. S. reprints! Mail 
Collier’s P. S. reprint folders to your customers 
and prospects! That’s how easy it is! 
‘Preventive Service”’ is a continuous cam- 
paign, sponsored by COLLIER’S in the interest 
of 2% million Collier families—owners of more 
than a billion dollars’ worth of motor cars. 


TIE-IN MATERIAL NOW READY 
ON SPRING TUNE-UP SPREAD 


“The Tune-Up that Comes in the Spring’’— fourth in- 
stallment in the P. S. Series appears in COLLIER’S 
March 30thissue (on newsstands March 22nd). Reprints, 
displays and mailings now available (at actual cost). 
For information and prices, ask your jobber or manu- 
facturer or write PREVENTIVE SERVICE, COLLIER’S, 
250 Park Avenue, New York 
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British Govt. Sto 





First Requisition of Holdings 


Passes Up 


Special to Automotive News 

NEW YORK.—Attention in the 
securities markets last week was 
centered in the action by the 
British government in taking over 
from its nationals their holdings 
of stocks of 60 American corpora- 
tions. It was notable, however, 
that no automobile companies were 
included in that list. 


This absence of motor shares 
may have been important in the 
light of interpretations placed on 
the British action in requisitioning 
securities. One interpretation was 
that this first group of stocks in- 
cluded those in which private 
holders might have difficulty in 
selling without bringing sharp de- 
clines in market prices. Con- 
versely, then, it might be said that 
automobile issues did not appear 
on the list because the market ap- 
pears strong enough to absorb 
these without severe disturbance. 

Another angle is that, not having 
been identified as war stocks, the 
motor issues may not be subject to 
so much fluctuation as the result 
of war news. Also, it is possible 
that the British believe motor 
stocks are not overpriced in rela- 


88th Birthday 
Is Celebrated 
By Studebaker 


SOUTH BEND. — Studebaker 
Corp. last week celebrated its 88th 
birthday, the occasion being 
marked by a luncheon at which 
President Paul G. Hoffman and 
other executives were hosts to em- 
ployes with the longest service 
records. 

One of the workers, H. V. Kim- 
ble, has been with Studebaker since 
Jan. 16, 1882, and was personally 
acquainted with the five Stude- 
baker brothers who founded the 
business in 1852 with an initial 
capital of $68. 

Hoffman paid a tribute to the 
service record compiled by Stude- 
baker employes. He related that 
the average employe has been with 
the company for 11 years, whereas 
the average in other automobile 
plants is six years. More than 50 
percent of Studebaker’s craftsmen, 
Hoffman added, are 40 years or 
over and hundreds of father-and- 
son teams are working side by 
side in the company’s plant. 

Studebaker employes number 9,- 
100 and its 3,155 dealers employ 
over 18,000, he said. 
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FIGHTS FIRE 


WITH NICKEL ALLOYED UNITS 


How effectively Nickel alloys help 
fight fires is proved by the fine 
records set by equipment made by 
The Seagrave Corporation, Colum- 
bus, Ohio. The heart of fire fight- 
ing is motive power—ever ready, 
day-in, day-out. This is one place 
where failure or faltering cannot 
be tolerated. Seagrave fire equip- 
ment is powered with 12-cylinder, 
240 HP engines, featuring high 
grade Nickel alloys of various 
kinds. For example, cylinders cast 
integrally with the crankcase; and 
cylinder heads and liners, all are 
cast in a Nickel alloy iron. This 
material is dense-grained, promot- 
ing good machinability, smooth 
surface finish, and excellent wear 
resistance. This same Nickel al- 
loyed iron is specified for casting 
the highly stressed body of the 
hoisting mechan- 
ism on the aerial 
ladder. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





Motor Shares 


STOCK PRICE AVERAGES 





Previous Latest Year 

Week Week Change Ago 

Tee 36.60 36.12 —0.48 31.06 
10 car-truck co.’s ... 39.20 38.65 —0.55 32.10 
10 parts-access. ..... 25.83 25.67 —0.16 25.04 
4tire-rubbers ...... 23.54 23.66 +0.12 26.25 





tion to their earning power fol- 
lowing the war. Of course, this is 
all speculation, and only the Brit- 
ish know what reasoning lay be- 
hind the selection of the 60 stocks 
taken over at the prices of Satur- 
day, Feb. 17. 


Recent dividend declarations by 
automotive companies have been 
numerous. Following are among 
actions taken recently, the dates 
representing when the payments 
are to be made: 

Budd Wheel Co., 7 percent par- 
ticipating preferred, $1.75 quarterly 
and 25 cents, participating, March 
30; Federal Mogul Corp., 25 cents, 
March 15; Timken-Detroit Axle, 25 
cents, March 20; Bendix Aviation, 
50 cents, March 1; Borg-Warner, 
25 cents, April 1; Bower Roller 
Bearing, 75 cents, March 20; Clark 
Equipment, 25 cents quarterly and 
25 cents extra, March 15; Collins 
& Aikman, $1.75, common, $1.25 
preferred, Feb. 20 and March 1; 
Eaton Mfg., 75 cents, Feb. 23; Fire- 
stone Tire -& Rubber, preferred, 
$1.50, March 1; Ford of Canada, 25 
cents, March 16. 


General Tire, 50 cents on com- 
mon and $1.50 preferred, Feb. 29 
and March 30; Goodyear Tire, 25 
cents common and $1.25 preferred, 
March 15; Houdaille-Hershey, 62% 
cents on Class A and 25 cents on 
Class B, April 1 and March 14; 
Libbey -Owens-Ford, 50 cents, 
March 15; Midland Steel Products, 
50 cents common and $2 preferred, 
April 1; Motor Wheel, 40 cents, 
March 15; Muskegon Piston, 35 
cents, March 30; Muskegon Motor 
Specialties, Class A, 50 cents, 
March 1. 

National Automotive Fibres pre- 
ferred, 15 cents, March 1; Norwalk 
Tire, preferred, 87% cents, April 
1; Pharis Tire, 15 cents, March 20; 
Raybestos- Manhattan, 25 cents, 
March 15; Thompson Products, 
common 25 cents and preferred 
$1.25, April 1; Timken Roller Bear- 
ing, 50 cents, March 5; Vogt Mfg., 
20 cents, March 1. 


N. Y. Extends Start 


Of Registration Year 


ALBANY, N. Y.—An assembly 
approved bill, extending the start 
of the motor vehicle registration 
year, was passed by the senate 
here Feb. 19 and sent to Gov. 
Lehman. 


Under terms of the measure, the 
registration year would run from 
Feb. 1 to Jan. 31, a month later 
than at present. In addition, own- 
ers would be given a two months’ 
grace period and, thus, would not 
have to obtain their plates until 
Apr. 1. 





For a fresh automotive viewpoint, 
read George M. Slocum's “A Word i: 
Edgewise.”’ 
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of plant expansion. 


AC Spark Plug 
Starts Addition 
To Flint Plant 


FLINT.—Immediate construction 
of a large new spark plug plant in 
Flint by the AC Spark Plug di- 
vision of General Motors is an- 
nounced by L. Clifford Goad, presi- 
dent and general manager. 

New plant will comprise 156,000 
square feet of floor space, equiva- 
lent to nearly four acres. Increased 
sales and outgrown old quarters 
presented the opportunity for 
erecting “an industrial plant that 
will be as close an approach to per- 
fection as possible,” Goad said. 

New plant will be adjacent to 
the company’s other factories, 
which make 29 different automo- 
tive products. 


Hayes, Roberts 
Named to Head 
Ford Branches 


DEARBORN.—R. A. Hayes, as- 
sistant manager of the Ford Mo- 
tor Co. assembly branch at Chi- 
cago, has been appointed manager 
of the Ford branch in Oklahoma 
City. Hayes will succeed H. J. 
Burkett, who was transferred to 
Dearborn recently to become man- 
ager of the Dearborn branch terri- 
tory. 

J. P. Roberts, assistant manager 
at Cleveland, will replace Hayes at 
Chicago. 

Hayes began work for Ford in 
1921 at Chicago branch. He worked 
up through several posts to be 
wholesale manager. In 1925 he was 
transferred to Indianapolis branch 
and made assistant manager. Six 
years later he was moved to 
Omaha as assistant manager. In 
1932 he was promoted and made 
manager of the Columbus, (O.) 
branch. He served there for six 
months and then was transferred 
as manager at Indianapolis. Since 
1938 he had been assistant man- 
ager at Chicago. 

Roberts began work for the com- 
pany at Chicago in 1921. 
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OLDSMOBILE PRODUCTION of the 1940 line of cars has now exceeded the 


| 100,000 mark, accordin 


to C. L. McCuen, general manager. The 100,000th 


Olds- 


mobile came “off the line” last week and represents a volume that is in keeping 


with the consistent sales gains that have 


een made since the cars were an- 


nounced last fall. Production on the 1940 model has run over 30 percent ahead 
of last year and schedules for the poatnecaaang mente will be maintained at a 
c 


high level in order to keep pace with the ant 


pated large sales volume in the 


spring, according to McCuen. Photo shows McCuen, left, and S. A. Woodmancy, 
manufacturing manager, right, with plant employes. 
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Dabbling Puzzles Wall Street 





ARCHITECT’S DRAWING of the new axle plant to be constructed by Buick in Flint. The building is 959 feet lon F 
138 feet wide, of brick, steel and concrete monitor type construction. Its erection is the initial step ia the new prograusl 


Buick to Erect 


As Part of Plant Expansion 


FLINT. — Buick will shortly 
launch construction of two new 
buildings with accompanying 
docks, and receiving and shipping 
facilities, as the initial step in a 
new program of plant renewal and 
expansion. 

Immediate construction will in- 
clude a new plant to house manu- 
facture of axles, with the rear- 
rangement of plant and equipment 
for the production of axle gears, 
and a large addition to the sheet 
metal plant providing for ex- 
panded facilities in this depart- 
ment. 

Razing of one factory building, 
to make way for the new axle 
plant, already is under way, while 
destruction of a 300-foot section of 
the present sheet metal plant to 
make way for the new addition to 
this department has been con- 
tracted for, according to O. W. 
Young, general manufacturing 
manager. 

Awards for the structural steel 
of both buildings were made last 
week, involving more than 1,400 
tons. Flint Structural Steel Co. and 
the Mahon Co. of Detroit were the 
successful bidders. 

Besides the two new buildings, a 
series of three bridges will be con- 
structed to facilitate interplant 
communication and shipping, while 
a long conveyor line will be built to 
carry finished axles from the new 
plant to the final assembly depart- 
ment. 

The new axle plant will be 959 
feet long by 138 feet wide of moni- 
tor type steel, brick and concrete 
construction. It will provide 156,000 
square feet of floor space includ- 
ing covered docks 90 feet deep pro- 
viding facilities for simultaneous 
loading and unloading of 14 trucks 
and three freight cars. Railroad 
tracks will be reconstructed adja- 
cent to the building. 

By far the major portion of the 
exterior wall surfaces are devoted 
to windows. Its plans, developed 
by Albert Kahn, Inc., industrial 
architect, call for over 40,000 
square feet of glass, with windows 
covering the main walls and the 
monitor section of the long roof. 

New addition to the sheet metal 
plant will be 300 feet by 52 feet, 
and will be over two stories high 
to accommodate a craneway for 
handling materials. Its plans also 
call for glass area to afford the 
best daylight working conditions, 
with more than 13,300 square feet 





Delay Seen in Agreement 
On Transportation Bill 


WASHINGTON.—It will be some 
weeks before House and Senate 
conferees on the omnibus transpor- 
tation bill reach an agreement, in 
the opinion of Rep. Clarence F. 
Lea of California, chairman of the 
House conferees. Rep. Lea believes 
that it will be March before con- 
flicting views can be composed. 
However, he said that work on an 
agreement is going ahead steadily 
if slowly. 

Senator Wheeler said earlier that 
he thought an agreement could be 
reached in a week or 10 days, but 
that prediction now is modified by 
Rep. Lea’s statement. 
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2 Buildings 


of glass required for the new con- 
struction. 

According to the Buick manage-' 
ment, the new building develop- 
ment involves extensive rearrange-' 
ment of machinery and equipment 
and a number of detailed construc-) 
tion and plant engineering projects 
incident to its completion and 
operation. é 

All of the construction and re- 
arrangement of plant and equip- 
ment will be carried on without in- 
terrupting Buick production, and, 
according to the management, this 
entire phase of the 1940 building 
program is expected to be com- 
pleted by midyear. 


Cameron Advises 
Business to Keep 


Chang 


ed Attitude’ 


NEW YORK.—Advances toward 
prosperity have resulted from the 
“changed temperature” of business 
men, it was declared by W. J. Cam- 
eron, of the Ford Motor Co., i 
addressing a dinner-meeting of the 
Purchasing Agents Assn. of Nev 
York last Tuesday at the Hotel 
Pennsylvania here. 

Advising business men to “hang 
on to their changed temperature,” 
Cameron declared that the recov- 
ery of last year came in large 
measure as a result of “this 
changed temperature of the busi- 
ness mind.” 

“It came,” he continued, “when 
business was worse—and it seemed! 
to bring about a reversal of the 
trend. This change invariably pre-) 
cedes the statistics. We are inj 
danger of losing that state of minds 
now. Business has its job, that of* 
putting a foundation under the 
American economy and building on 
iG.” 

Another speaker was George A. 
Renard, secretary-treasurer of the) 
National Assn. of Purchasing} 
Agents, who urged higher stand-- 
ards in the relationship between 
buyers and sellers. He declared” 
that relations had improved mark-” 
edly in the last 25 years, and that | 
much more improvement could be? 
expected because of changing world” 
conditions. ; 


Named by Goodrich 


AKRON.—Appointment of W. D.. 
Lewis as operating manager of the As-_ 
sociated Tire Lines division of the B.” 
F. Goodrich Co. is announced 7 H. E./ 
Keller, general manager of the di-| 
vision. ¢ 


Mae 
REGROOVING simpLiFieD 


Any Shop Man Can Learn 1 HOUR 


to groove Wellin... 
With the 
REGROOVER 
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WRITE FOR CATALOG TO 5 


VOWEL TEC 
160 N. 22nd St., Phila., Pa. 


A FEW CHOICE DEALER FRANCHISES NOW AVAILABLE © 
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| HIGH SPOTS powered to defy any competition, regardless of price, will lay 

New the foundation for a profitable distributor and dealer franchise. 
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Me LIBERAL DEALER FRANCHISE 


busi-! Your Graham money-making franchise was carefully prepared 
‘when|| in your interests by men who know and sympathize in your 
ome fight to make money. 


FREEDOM OF ACTION 
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August Johnson, Executive Vice President, and W. L. Eaton, y, 
Secretary and Treasurer, were motor car distributors like you tae Yraham Hollywood 
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6 cylinder “L” head; wheelbase 115”; piston displacement 217.8 cu. in.; 


110 horsepower at 4000 r.p.m.; bore and stroke 31/4” x 449”; full length 
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Neb. Dealers Unanimously Condemn Patman Bill 
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Measure Held Endorsement 
Of ‘One-Sided Contracts’ 


By George W. Kline 
Staff Correspondent 

OMAHA. — Nebraska Automobile 
Dealers Assn., at its meeting here 
last Wednesday, unanimously re- 
jected the proposed Patman-Hor- 
ner bill for the federal regulation 

of the automobile industry. 


The proposed act was denounced 
by Phillip M. Klutznick, attorney 
for the Nebraska association, and 


Frazer Foresees 
Increased Demand 


For Willys in 1940 


TOLEDO.—At a dinner in New 
York City climaxing a series of 
dealer-distributor meetings held in 
principal cities, Joseph W. Frazer, 
president of Willys-Overland Mo- 
.tors, Inc., reviewed sales gain since 
the introduction of the 1940 Willys 
and forecasts further increased 
demand. 

Frazer, together with Ward M. 
Canaday, chairman of the board, 
and George W. Ritter, member of 
the executive committee and sec- 
retary of the company, were the 
guests of A. W. Pickett and 250 
dealers and salesmen in the New 
York area. 

Seventy-five new dealers, all lo- 
cated in the New York section, 
were introduced by Pickett. 

The 100,000 mile or three-year 
guarantee on Willys’ products has 
been extended to commercial ve- 
hicles as well, Frazer announced. 


Dealers Expand 
e o 
In Minneapolis 

MINNEAPOLIS.—Optimism over 
future business conditions in the 
automotive industry, insofar as 
automobile sales are concerned, 
has resulted in extensive expan- 
sion programs for local automo- 
bile dealers. ‘ 

A $15,000 remodeling program 
has just been completed by the 
Minneapolis Downtown Chevrolet 
Co. at its building located at 1664 
Hennepin Ave. The expansion 
program also included the invest- 
ment of approximately $4,000 in 
new equipment and tools. 

Velie Motor Co. (Oldsmobile), 
1314 West Lake St., recently com- 
pleted an expansion program which 
included remodeling of its show- 
room and installation of new fix- 
tures which included floodlights. 

S. & M. Tire Co. has purchased 
a three-story building located at 
1301 Hennepin Ave., and the Con- 
tinental Auto Supply Co. is mov- 
ing into new and larger quarters 
at 1130 Hennepin Ave. 


Louisiana Dealers Set 


March 25 for Conclave 


NEW ORLEANS.—Annual meet- 
ing of the Louisiana Automobile 
Dealers Assn. is scheduled for 
Mar. 25, according to T. L. Huber, 
of Lake Charles, La., chairman of 
the association’s board of directors. 

Tax matters and election of of- 
ficers are principal matters sched- 
uled for consideration, Huber said. 





he was directed to prepare a reso- 
lution condemning the proposed 
legislation. Klutznick declared that 
“this bill is the silliest and most 
difficult to understand that I have 
ever read.” He declared that it 
was, in effect, an endorsement of a 
one-sided contract in favor of the 
manufacturer. 


H. M. Whisman, secretary-man- 
ager of the Minnesota Motor 
Trades Assn., declared that he was 
present to listen to arguments on 
the bill “both pro and con.” He said 
that the Minnesota dealers would 
entertain a report on the measure 
— take action at their next meet- 
ng. 

James Dalton, of Motor, and Ed- 
ward Payton, of Cleveland, de- 
livered brief addresses. Both op- 
posed the bill. 


The association passed a resolu- 
tion opposing gasoline tax di- 
version from highway construction. 
The officers were directed to join 
in a movement to initiate a con- 
stitutional amendment to forbid 
using gasoline tax funds for relief 
or other purposes. A resolution was 
passed demanding the abolition of 
trade barriers between states. 


Introduction of models in the 
fall was condemned, and manu- 
facturers were urged to release 
midwinter announcements. 


The convention also “reaffirmed 
adherence to the principle that the 
retail price of a motor vehicle be 
established in a manner that will 
give to the dealer the same rela- 
tive return in the capital invested 
in transportation charges as is re- 
turned to the dealer on capital in- 
vested in the product itself.” 


Bert Murphy, of Omaha, was 
elected president to succeed W. A. 
Grant, of Fremont. Earl Hamilton, 
of Lincoln, was chosen vice-presi- 
dent. J. J. McCutcheon, Omaha, 
was re-elected secretary-treasurer. 


R. F. Weller, assistant director 
of the motor vehicle division, state 
engineer’s office, reported that “the 
Nebraska supreme court, in a re- 
cent decision of a case involving 
the legality of the motor dealers’ 
vehicle licensing act, said in sub- 
stance that the business of buying 
and selling cars had reached such 
proportions that it affected the 
economic structure of the state 
and therefore, in the opinion of 
the court, was subject to regulation 
by legislation.” Public interest, he 
said, was the deciding factor in 
the interpretation of the law. 


In slightly more than two years 
of operation, he said, 312 com- 
plaints were investigated. Four 
licenses were revoked, one appli- 
cation for license was denied, and 
three licenses were suspended for 
short periods. A survey of used car 
values in the state is issued every 
three months. Seven automobile 
dealers have been selected as a 
board of appraisers to fix the used 
car values. 


Fuel Sales at Peak 


ST. LOUIS.—A new record for gaso- 
line sales in St. Louis was established 
last year when 124,796,359 gallons were 
sold. This pallonsge exceeds that of 
1938 by 4,952,469 and the previous high 


year, 1937, by 3,975,177 gallons. 





FOR EASIER TRAVEL through mud and snow, and over deep-rutted country 


roads, 1940 Plymouths are availa 
ers 4 specially designed for lon 

h-wheel Plymouths are availa 
in Plymouth commercial car models. 


clearance than cars of standard desi 
life under roug 
le in all passenger car body styles as well as 


le with 20-inch wheels which give substantially 


. Springs and shock absorb- 
driving conditions. The new 





NEW CHEVROLET Special Deluxe Cabriolet, which i 
Its top is raised and lowered by a vacuum mechanism operated. i. eecmael on 


the dash. 





Wis. Court Rules in Favor 


Of Employer on Compensation 


Special to Automotive News 

MADISON, Wis.—Of interest to 
automobile manufacturers and 
dealers is a ruling by the state su- 
preme court that part-time employes 
can be compensated in case of in- 
jury only on the basis of the time 
they are actually employed. 

The test case, carried to the high 
court by the state industrial com- 
mission after an adverse decision in 
the Dane county circuit court, for 
the first time definitely clarified the 


Steel Production 
Still Unchanged 


At Youngstown 


YOUNGSTOWN, O.— Steel pro- 
duction in the greater Youngstown 
area remained unchanged again last 
week. Observers say “the recession 
pattern dating from the first of the 
year prevails generally,” buying is 
unchanged or lighter, and backlogs 


and shipments still tend downward.. 


It is problematical, leaders in the 
valley declared, how soon depletion 
of mill backlogs and absorption of 
consumers excess stocks will result 
in more active buying. Spring’s ap- 
proach should bring seasonal bet- 
terment in the automotive and the 
building industries. 


Fort Worth Show 
To Close Tuesday 


FORT WORTH, Tex.—Fort 
Worth automobile dealers Tuesday 
will bring to a close their third 
annual Spring Automobile Show. 
The show, which opened Sunday, is 
being held in the Will Rogers Me- 
morial Coliseum. 

First show of this nature was 
presented in 1938, with 40,000 
people attending. In 1939, despite 
bad weather for two days, attend- 
ance topped the 50,000 mark. Even 
larger crowds are anticipated for 
the 1940 show. 


B.C. Explains Application 
Of Mechanic’s Lien Act 


VANCOUVER, B. C.— Applica- 
tion of British Columbia’s me- 
chanic’s lien act, passed at the last 
session of the legislature, is still 
presenting some difficulties, and to 
clear up this confusion the auto- 
motive section of the Retail Mer- 
chants' Assn., which was largely 
instrumental in securing this legis- 
lation, has now published a set of 
instructions on how to utilize the 
act. 

It is pointed out that the act is 
for the purpose of protecting 
garagemen for payments on work 
done on a motor vehicle, and ap- 
plies to parts, labor and sale of ac- 
cessories built into the car. In 
every case where time payments 
are requested, or where there is 
any doubt about the payment for 
work done, garage operators are 
advised to follow a set procedure. 





Package Conference Set 


NEW YORK.—Alvin E. Dodd, pres- 
ident of the American Management 
Assn., announces the 10th confer- 
ence on packaging, packing and 
shipping will be held concurrently 
with the 10th Packaging Exposition 
at the Hotel Astor here Mar. 26-29, 
under the sponsorship of the asso- 
ciation. 


meaning of the “full-time employ- 
ment” term used in the workmen’s 
compensation law. 


The case, regarded as of great im- 
portance because of possible effects 
upon liability insurance rates, in- 
volved a Janesville firm which reg- 
ularly works its employes five days 
per week. The claimant in the ac- 
tion, however, was employed on a 
three-day per week basis. 


It was contended that the employe 
was entitled to compensation fig- 
ured on the usual five-day working 
week maintained by the concern, 
and the state industrial commission 
agreed in this interpretation. 


The commission’s ruling was ap- 
pealed to the Dane county circuit 
court, where it was reversed. The 
lower court held that compensation 
is properly calculated on actual 
working time of the individual em- 
ploye and not on the usual standard 
working week maintained by the 
company for its regular employes. 


Upon appeal to the state supreme 
court by the commission, the court 
affirmed the circuit court’s decision. 


New Building Provided 
For Barrett Equipment 


ST. LOUIS.—A new building, re- 
cently erected by the Barrett 
Equipment Co. here, will house 
general offices, shipping depart- 
ment, assembly plant, and a mod- 
ern brake service training school, 
according to Harry B. Barrett, 
president. 


The new brake school is expected 
to be the most modern exclusive 
brake school in the country, Bar- 
rett states. The complete training 
course will be offered free to one 
person in an organization installing 
the complete Barrett system; a tui- 
tion charge will be made to all 
others. 


Ford Sales in Canada 
Up 46% Over Jan., 1940 


MONTREAL. — Retail deliveries 
of new cars and trucks for Janu- 
ary show an increase of 46 percent 
over the same month in 1939, ac- 
cording to Ford Motor Co. of Can- 
ada, Ltd. 


Greatest impetus to this increas- 
ing volume of business comes from 
Western Canada, with Saskatch- 
ewan reporting a rise of 626 per- 
cent over the same month last 
year. Manitoba is also well up in 
volume with an increase of 116 per- 
cent in new units delivered. 
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Packard Starts 
Examinations for 


Its Service Men 


DETROIT.—Important part of its 
drive to bring service costs on its 
cars down to the irreducible mini-) 
mum, Packard is now conducting ex-| 
aminations for service men through- 
out the United States and Canada. 
Those who successfully pass the ex- 
aminations will be given the “de-" 
gree” of Packard Master Service 
Man. 

Service experts of the company. 
long have worked intensively in the) 
training of the men who do the ac-) 
tual service work. Since the intro-| 
duction of the 1940 models every) 
minute detail of the car has been) 
under close study through educa- 
tional courses conducted from the 
general service department. f 

Examinations go into every tech- 
nical detail of the car. Questions 
also bear on the use of the greatl 
number of special tools created as 
an aid in shortening the time and 
thus still further lowering the cost} 
of service work. Heads of the gen 
eral service department of the com- 
pany say that those who success-~ 
fully pass the examinations will 
have proved not only that they are 
entitled to be called Master Servic 
Men but also that they are real! 
experts in their profession. | 

Packard owners will know the 
Master Service Men. They will be 
given special lapel buttons at gradu- 
ation exercises to be held in all serv- 
ice stations at the close of the ex- 
aminations. 


Chrysler Sales Up 
Sharply in Detroit 


DETROIT.—Chrysler sales in 
Wayne county have shown a steady 
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climb since the 1940 models were! 


introduced. In January, accordin 
to President J. A. O’Malley o 
Chrysler-Detroit Co., sales gained 
127 percent over January, 1939. Fig- 
ures for the first 13 days of Febru- 
ary show that this record is being 
well sustained with an increase of 
107 percent over the same period 
of February, 1939. 

According to O’Malley, Chrysler’s 
Fluid Drive has accounted for an 
appreciable portion of the gains. 
“The opportunity to demonstrate 
the Fluid Drive on snowy and icy 
streets has resulted in a large num- 
ber of sales,” he said. 


Baby Cars May Solve 


Britain’s Fuel Problem’ 
LONDON.—(UTPS).—Baby cars? 
of about five horsepower may 
solve Britain’s automobile industry ” 
dilemma, caused by the rationing” 
of fuel and the heavy taxation of 
higher-powered vehicles. 
The trade is hoping that a re- 
vival will come in the spring with 
the introduction of a new type of | 
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NEWEST ADDITION to the 1910 Buick line is this custom-built town car, 


with body b an 
tonneau. Han 


of the popular streamline stylin 


Brunn, 


finished in every detail, 
introduced by 
car is available on both the Buick Series 70 


wheelbase and 141-horsepower, valve-in-head, one eight engine, and the 


Series 50 Super chassis, with 121-inch wheelbase an 


the same design. Shown above is the Roadmaster model. 
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baby car. Several firms had five) —g§ 
horsepower cars “on the stocks” or 
were experimenting with them’ plu 
when war broke out. One company 
claimed to have perfected such a’ Sty, 
model capable of more than 407 
miles per hour on a consumption | lars 
rate*of about 60 miles per gallon. 3 
Pigs for Cars é 
MADISON, Wis. — Motor Sales Co. > CO 
has announced it will pay better ~ 
than market prices on feeder cattle, | tr 
springers and feeder pigs traded in } IFUt 
on used cars and trucks. ‘ 
/ 
, mo 
suc 
org 
s 
wh 
40. 
yea 
—!I 
hauffeur-driven model with enclosed MoO 
ce ms | it S the ‘custom body bumner’s verses 
uic. 8 year. e new 
Roadmaster alessis, with 126-inch I 
107-horsepower engine of +}, ¢ 
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— just one friendly 
Studebaker contract... 


That’s all it takes to give you the sweetest set-up in 
town on passenger cars, commercial cars and trucks 
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@ YOU MAKE JUST 
ONE INVESTMENT: 


YoU PAY JUST 
° ONE OVERHEAD! 


e YOU CARRY JUST 
ONE LINE OF PARTS! 


YOU ADVERTISE 
7 JUST ONE NAME! 


e YOU BUY JUST 
ONE ELECTRIC SIGN! 


e YOUDO BUSINESS WITH 
JUST ONE FACTORY! 
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N ADDITION to the above, Studebaker offers Over1800 successful dealers joined Stude- 
| you the Champion in the lowest price field baker since January 1 last year. Here’s your 
five) —starting at $660 delivered at the factory, chance to get on the Studebaker bandwagon. 
hem’ plus the Studebaker Commander and the | Good territories are available to topnotch 
h a Studebaker President for those who want distributors and dealers. Write me or, if 
tion | larger cars. more convenient, mail the coupon along- 
You also have the full Studebaker line of Side today. 


(Co. commercial cars, medium and heavy duty 


iin | trucks. 
ee And, best of all, you ride forward on the hid Vffrnan- 
| PRESIDENT 


momentum of one of the most sensational . 





Paul G. Hoffman, President 
The Studebaker Corporation, 
South Bend, Indiana 


I am interested in the profit 
possibilities of the complete 
Studebaker line. 








success records ever set by any automotive STUDEBAKER CORPORATION 
organization. SOUTH BEND, INDIANA SN i880 K4064 60 iseddacccws 
Studebaker sales for 1939 were up 104% 
_ | while the industry as a whole increased only PRICES BEGIN AT ia obs Kiteheecedindsecat 
b 40.3%. Retail deliveries in January of this 
year were the largest forthe month in history oat = pc Cs biwkiuehedeseeiekeeidsced 
—February likewise promises to be a record S pion coupe 
sed month. ccc WN stint cekievercadssaiiieds 
ach Line up with Studebaker—the head line of oe 





of the automotive world for 1940. 








Vast Changes Are 


Big Gain in Handling Ease, 


Safety Seen by GM Official 


Special to Automotive News 
ATLANTIC CITY, N. J.—Nu- 
merous automotive improvements 
during the next 20 years which 
will result in greater riding and 
driving comfort, safety and econ- 
omy were forecast by A. J. 
Schamehorn, director of the prov- 
ing ground section of General Mo- 
tors Corp., in addressing the three- 
day 16th annual convention of the 
Assn. of Highway Officials of the 
North Atlantic States at the Ho- 
tel Ambassador here last week. 


Although commenting that he 
knew of “no one quite courageous 
enough to make a positive predic- 
tion” as to the appearance of 1960 
automobile models, Schamehorn de- 
clared “there are a few things that 
some of us pretty well believe may 
be depended upon. 

“Twenty years from now I would 
say that we shall still have closed 
cars, running on rubber tires, on 
four wheels,” he stated. “The co- 
efficient of friction between the 
he dene 


Pa. Road Fund 
May Be Tapped 
For Relief Money 


HARRISBURG, Pa.—(UTPS). — 
Dr. Edward B. Logan, secretary of 
the budget bureau and financial 
adviser to Gov. Arthur H. James, 
said last week that he considers it 
likely that a special session of the 
legislature to appropriate addition- 
al relief funds will be called be- 
tween the Apr. 23 primary and 
May 31, end of the fiscal year. 

Logan made no definite estimate 
of the amount of additional: relief 
money which may be needed, add- 
ing that “we hope to get along 
without any new taxes.” He said 
he didn’t “know yet whether we 
can get by with a purely transfer 


pro . 

If the additional money neces- 
sary for relief were transferred 
from the motor and other special 
funds in the forthcoming special 
session, the budget office indicated 
the cash reserves of all special 
funds may be exhausted by Jan- 
uary 1941, unless additional sources of 
income are found. In a preliminary 
survey of state finances, the budget 
office predicted that the current 
$122,060,000 relief appropriation 
made by the 1939 legislature and 
intended to last two years, will be 
exhausted by June 1. 


N. Y. Bills Seeking 
Compulsory Tests 


ALBANY, N. Y.—A Dill provid- 
ing for compulsory semi-annual 
inspection of all motor vehicles in 
the state has been introduced in 
the state legislature here by As- 
semblyman Herbert A. Rapp. 

Under the proposed legislation, 
inspections would be conducted by 
the state department of motor ve- 
hicles, which would be empowered 
to revoke the registration of any 
vehicle on which necessary adjust- 
ments were not made following in- 
spection. 

Also before the legislature here 
is another inspection proposal, the 
Esquirol-Dwyer bill, providing for 
inspection before registration of 
all cars five or more years old. 


tires and the road surface will still 
be depended upon to hold these 
vehicles on our highways. Cars 
may be smaller because the in- 
dustry will surely continue to 
strive to produce vehicles for the 
masses of our people. To the extent 
that the industry is able to provide 
individual transportation will the 
general economy be effected in the 
desired direction. Individual trans- 
portation provides the means 
whereby labor and raw materials 
can be more easily and quickly 
brought together, and wealth is 
created from raw materials 
through labor. 


“Then, too, it is altogether likely 
that we shall learn how to extract 
more power from fuel that we use, 
and it is probably quite’ safe to 
say that in 20 years cars will be 
considerably more economical to 
operate. This, in itself, would have 
a tendency to increase not only 
the number of vehicles but the 
number of miles traveled per year 
per vehicle. 


“New materials are being de- 
veloped at a rapid rate at the 
present time, and there is no 
likelihood of any decrease in re- 
search along these lines. It would 
seem reasonable, therefore, to be- 
lieve that some of these may help 
to reduce the weight of our cars 
without sacrificing anything in 
strength. This again would help to 
make their operation more eco- 
nomical. 


“We may look for greater com- 
fort in our car 20 years from now. 
Long before that we should have 
the air-conditioning problem solved 
and within the reach of a large 
majority as to cost. By that time, 
also, the gearshift transmission, as 
we know it today, probably will be 
on view, only in museums. Glass 
may have disappeared from our 
cars altogether through the de- 
velopment of equally good or even 
superior transparent plastics. Pos- 
sibly the power plants in our mo- 
tor cars may have found a new 
location by that time at the rear, 
but, I would hesitate to make such 
a prediction. 

“At any rate, we may look for a 
vast improvement in our motor 
cars, and trucks too, in the years 
ahead. These vehicles will be more 
comfortable to ride in, easier to 
handle and safer than anything 
that we have today.” 

Much of Schamehorn’s talk was 
devoted to a description of the 
General Motors “Futurama” ex- 
hibit at the New York World’s 
Fair, which he said was intended 
to combat “a philosophy of dis- 
couragement and despair’ that has 
“gripped our people.” The exhibit, 
depicting “Highways and Horizons 
of 1960,” was viewed by more than 
5,000,000 people last year and is ex- 
pected to again be the highlight of 
the fair during the forthcoming 
season. 

Schamehorn revealed that last 
summer he had the pleasure of 
personally accompanying Henry 
Ford on a trip through the “High- 
ways and Horizons” exhibit. After 
completing the “Futurama” trip, 
he said, Ford commented: “That 
picture is not at all exaggerated; 
we should do much better than that 
in the next 20 years; look at the 
ground we covered in the last 20 
years.” 





VERNE ORR, left, vice-president of Chrysler Corp. in charge of Plymouth 
sales on the Pacific Coast, visits with Lee Cosart, general sales manager of 


Plymosth, on his first a? 
Frank Payne, right, Pacific 


to the Pacific Coast since taking over his new job. 
Coast market expert, discusses ways and means of 


increasing Plymouth sales in Southern California. 
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Predicted for Car of Tomorrow! 





PLASTIC CAR of the aeiet’} as envisioned by George W. Walker, Detroit 


industrial designer. No “paint 


lob” is necessary, fadin 


and chipping are im- 


= 2 because the color shade is molded right into the substance that is the 
dy, he says. Curved windshields and rear vision windows, made of trans- 


parest / ee take the place of ‘‘the flat uninterestin 
er’s estimation, prevent a 100 percent automobil 


n Wa 


panes of glass’? which, 
e design creation. 


February Trade at ’37 Level, 
C. of C. Analysis Reveals 


WASHINGTON.—An impressive- 
ly optimistic analysis of the busi- 
ness situation and outlook has just 
been made by the U. S. Chamber of 
Commerce. 


The Chamber finds that the evi- 
dence indicates that the good level 
of February, 1937, has been regained, 
and probably is being somewhat ex- 
ceeded. Moreover, the adverse fac- 
tors which were present early in 
1937, and which later in that year 
brought about abrupt reversal, not 
only in business but in prospects for 
a balanced Federal budget and full 
employment, are not now in evi- 
dence, according to the Chamber’s 
economists. 

Such adverse factors as exist to- 
day, they assert, are of a different 
sort, such as uncertainties due to 
war abroad, “but are not likely to 
have results in the United States 
such as were produced by domestic 
influences in 1937.” 


The national business and indus- 


Nash Denies 


(Continued from Page 1) 
ning to enter a field below its 
present price class. 

It has been general knowledge 
for some time that Nash would 
bring out such a model at a later 
date, but reports about Packard 
have been much more vague. In 
the case of Ford, it is understood 
that the company, as usual, is en- 
gaged in extensive research but 
there is no definite statement in 
regard to actual future plans. 

Members of the big three, Ford, 
Chevrolet and Plymouth, however, 
are always faced with a difficulty 
in launching lower-priced cars 
since such action tends to depreci- 
ate used car values, and lower 
priced new cars are inclined to find 
their competition in the used car 
market. 








Minneapolis Penalizes 
Negligent Motorists 
LIS.—A new traf- 


fic ordinance, which soon may 
be adopted by other cities on a 
nationwide scale in an effort to 
reduce automobile thefts, has 
been passed by the Minneapolis 
city council. 

Under the ordinance automo- 
bile drivers who leave their keys 
in their automobiles while 
parked on a public thoroughfare 
will be guilty of a misdemeanor 
and may have to pay the 
penalty of a $100 fine or spend 
90 days in jail, the maximum 
punishment. A police report that 
the majority of automobiles 
stolen is caused by keys being 
left in automobiles, prompted 
passage of the law. 





Dealership Name Changed 


OKLAHOMA CITY.—A new corpo- 
rate name has been adopted by the 


Norton-Johnson Buick Co., which 
has become the Norton-Christy 
Buick Co. Effective with the change 
came the promotion of A. L. Christy 
to be secretary-treasurer and gen- 
eral manager of the company. 
Christy has been with the firm since 
1930, serving as credit manager. 


trial body finds that measured by 
the general indices for January, 
1940, February business began at a 
high level. 


“The Federal Reserve Board’s 
straight index for industrial produc- 
tion in January will be around 118, 
or the highest for any January in 
the country’s history,” the Cham- 
ber’s observers state. “Whatever this 
index proves to be for February, it 
will undoubtedly be the highest for 
any February. That this will be true 
appears from such general indica- 
tors as use of electric energy, which 
in February has been holding above 
the corresponding period of last 
year by almost the same percentage 
as at the same period of the all- 
time peak in December, 1939. 


“Consideration of data ranging 
from sales by department stores to 
figures for production brings out 
some important features of the pres- 
ent level of business. After having 
in December, 1939, the highest vol- 
ume of business since December, 
1929, department stores in January 
had sales at the level of January, 
1937. In other words, the increase in 
industrial production would seem 
clearly to exist, not so much in con- 
sumer goods as in durable goods— 
the part of production that had such 
a long depression, and that slumped 
most after the debacle of 1937. 


GM’s Sale of Bendix 
Stock Ends Patent Plan 


CHICAGO.—Sale by General Mo- 
tors Corp. of part of its holdings 
in Bendix Aviation Corp. will ter- 
minate a cross licensing agree- 
ment between-the two companies. 
However, the patent agreement, 
entered into in 1929 and later ex- 
tended, actually has had but little 
application during its existence. 

At the time Bendix Aviation 
was formed General Motors turned 
over to it various aviation parts 
manufacturing business in  ex- 
change for some stock, at the same 
time entering into a cross licensing 
agreement for five years. Under 
this agreement, Bendix had ex- 
clusive licenses for certain General 
Motors developments in aviation. 
After termination of the arrange- 
ment, Bendix will be able to ob- 
tain licenses from GM on aviation 
developments but no longer will 
have exclusive first rights to them. 








CONGRATULATIONS, GIL, for a 


* Walker Foresees 


Bodies Made of 


f 


DE’ 


Colored Plastics 2™ 


DETROIT.—Ultra-stylized motor FP. 
car bodies of colored plastic ma- ll’s 
terials, which would eliminate all sstW 
need for painting and which will 2!) 


neither fade nor chip, 


are en- Subin 


visioned for the not-so-far-distant Michi 
future by George W. Walker, in- atior 


dustrial designer. 

In his_ studios, 
veloped designs of the 1939 and 
1940 Nash cars, 


ag W 
where he de- sorke 


Stat 


Walker already ppea 


has rendered into finished plans »th_ 
and drawings automobiles with he } 
bodies made of the new synthetic roul¢ 
substances—motor cars with, for he @ 


instance, 
windshields and curved rear vision 


curved airplane-type fhe 


windows of transparent plastics, york 
taking the place of what he terms ment 
“flat, uninteresting panes of glass.” er & 

Walker declares that for a long were 
time he has nursed a strong yen dispu 


to do something about the glass in 


Rul 


automobiles, to replace it, if pos-4s to 
sible, with a crystal-clear, trans- wher 
parent substance that has strength its, : 
and that can be curved to “flow-‘work 
in” with the body lines of the car. Dodg 

Now, he says, such synthetic howe 


has been developed. As 
clear as real glass, it will do what 
few forms of special glass can do— 
admit the ultra-violet rays of sun- 
light. More important, in his esti- 
mation, it can be molded into the 
most subtle curves and it possesses 


the safety factor of being almost’ 


unbreakable. 


De 


T 


DE 


“Already it is being worn in ¢ryst 
goggles by workmen whose eyes ‘@MI 


would otherwise be endangered by 
flying sparks and pieces of metal,” 
Walker points out. 
tacles are being made of it, their 
lenses ground to prescription like | 
those of ordinary eyeglasses.” 
Coming fast, Walker believes, is 
the day when the automobile body 
proper and the fenders will be of 
plastic materials, with the manu- 


facturer able to offer the public 
an almost limitless range of colors. > 


“Because the color is an inherent 
part of the plastic, there will be no 


need for painting the new-type 
automobile body and no danger of ! 


fading or chipping. This should 


tend to lower the manufacturing | 
cost of the car,” Walker declared. © 


Walker said his glimpse into the 


future, in which he sees bodies of | 


plastic and plastic “glass” for auto- 


mobiles, isn’t pure fantasy. It’s jus- © 


tified, he believes, by certain indi- 
cations and by actualities. 


He quotes from a recent paper | 


on plastics, read before a scientific 


body by Dr. Gordon M. Kline, of | 


the United States bureau of stand- 
ards, who declared: “Plastic fen- 
ders and a molded body still re- 
main as the greatest prospective 
field for extension of plastics in 
automobiles.” 


Helker Heads Agents 


TRENTON, N. J.—George C. Hel- 
ker, of Camden, was re-elected presi- 
dent of the New Jersey State Motor 
Vehicle Agents’ Assn. at its recent 
annual meeting here. George E. 
Jamison, of Bloomfield, was named 
first vice-president, succeeding Don- 
ald North, of Verona. 


Yungbluth Is Re-elected 


ALBANY, N. Y.—Bernard J. Yung- 
bluth, president of International 





Railway of Buffalo, was re-elected 
president of the New York State Mo- 
torbus Assn., Inc., at its sixth annual 
mocting here at the DeWitt Clinton 
Hotel. 


great show. Jim Golds, right center, 


wholesale manager for the Aaron DeRoy Motor Car Co., extends congratula- 


tions to Gil Schaefer, head of Walker Motors, 


Inc., Hudson dealers, for one of 


the most successful customer entertainment programs ever held in Detroit. More 


than 1,000 peo 


are Don Bradley, of merchandisin 


he Walker Motors program 
ee ee division 7) the Hudson Motor 


last week. Right to left 
> Car Co.; 


Schaefer; Golds, and Jack Stone, vice-president of DeRoy organization. 


jocal 


‘tatio: 


“Even spec- feale 


bund 
of D 
this 
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ywChrysler Strike Benefits 
Payment Seen Delayed 






CS 

of DETROIT i ‘ 

.—Considerable delay in| the commission and of the corpo- 
stics ayment of $3,000,000 in jobless in-|ration that workers were en- 


wrance benefits to 30,000 Chrysler 
| motor »rp. workers, as a result of last 
tic ma- sll’s strike, appeared certain late 


gaged in one enterprise and ruled 
that workers in the other plants— 
De Soto, Amplex, Plymouth and the 


about $16 per week during the 
strike. 

Rubinoff’s decision that the geo- 
graphically separated plants must 
be considered separately is the re- 
verse of a recent finding of the 
National Labor Relations Board 
that the institution is one enter- 
prise and that the CIO-UAW, 
which won decisively a NLRB 
election in Chrysler plants last fall, 
is the sole collective bargaining 
agent for all the workers. 

Spokesmen for the .CIO-UAW 


13 








GM Seeking Additional Time 
To Appeal in Anti-Trust Case 


Special to Automotive News 

SOUTH BEND.—General Motors 
Corp., found guilty in United 
States district court here three 
months ago of violating the Sher- 
man antitrust act in the sale and 
financing of automobiles, has filed 


nate all ast week as several groups planned 
ich will m appeal from Referee Charles 
ire en- gubinoff’s decision overruling the 
-distant Michigan Unemployment Compen- 
ker, in- ation Commission’s previous rul- 
ag Which disqualified all Chrysler 
he de- sorkers. 
39 and State statute allows 15 days for 
already ppeal, and it is indicated that 
1 plans jth the Michigan commission and 
$3 with he Michigan Manufacturers Assn. 
mthetic rould carry the case to court if 
th, for the appeals board ruling is adverse. 
ne-type [The state commission previously 
* vision tad ruled that, since all Chrysler 
jlastics, workers were affected by settle- 
> termsment agreement signed by Chrys- 
glass.” er and CIO-UAW last fall, they 
a longwere direct participants in the 
ng yen dispute. 
lass in Rubinoff upheld the commission 
if pos-1as to the Dodge main plant here, 
trans- where 23,000 workers sought bene- 
rength fits, and also partially disqualified 
“flow-workers in the Dodge truck and 
he car. Dodge forge plants. He set aside, 
nthetic however, the main contention of 


what De Soto’s Dealers 
To Be Told Plans 
For Spring Sales 


f sun- 
Ss esti- 
to the 
3sesses 
almost * 

_ DETROIT.—With plans already 
rn in<rystallized for a spring selling 
: eyes vampaign that has national and 
“ed by local advertising, salesroom presen- 
netal,” lations, store identification and 
spec- dealer followup all tied into one 
their bundle, the sales executive staff 
n like #f De Soto will go into the field 
” this week to explain the program 
yes, is in 13 regional headquarters. 
‘body First meeting in each region will 
be of be a “sample” presentation con- 
nanu- ducted by a Detroit executive, with 
public tegional factory personnel attend- 
olors. ing. Following this meeting the 
erent field officers will conduct similar 
be no Meetings in other cities in their 
r-type territories. In this manner every 
er of De Soto direct and associate dealer 
hould ‘in the country will be given a pre- 
uring View of the company’s new pro- 
lared. fram before it is scheduled to go 
o the into action. 
es of | According to L. G. Peed, vice- 
auto- president in charge of sales, the 
3 jus- new advertising and merchandising 
indi- theme contemplates a closer tiein 
of dealers’ local activities than is 
usually the case with general ad- 
ntific vertising. 
e, of | In addition to Peed, those who 
tand- Will conduct the “sample” meet- 
fen- ings are J. B. Wagstaff, R. M. Row- 
1 re- land and D. M. Herrick. Dates 
ctive scheduled are Boston, Atlanta, Chi- 
sg in cago and Detroit, Feb. 26; Phila- 
delphia, Cincinnati and Minneapo- 
lis, Feb. 27; New York, St. Louis 
and Kansas City, Feb. 28; Dallas 
and Los Angeles, March 1, and 




























yaper 


Hel- 

oe Seattle, March 4. 

fotor . be sateen meni amantadine 

cent City Employes Barred 

med = From Wholesale Buying 
MINNEAPOLIS.—A_ three-year 
battle waged by the Minnesota 

rd Council of Retail Trade Assns., a 

ing- central co-ordinating organization 

onal Jor all retailers including automo- 

ected Ddile and tire dealers, to prevent 

=. Minneapolis city employes from 

nten Uying merchandise at wholesale, 


has resulted in victory. 

City council, after conducting 
humerous hearings, has just passed 
unanimously a specific regulation 
prohibiting any city employe from 
using the credit or prestige of the 
city in buying, or attempting to 
buy, anything at wholesale for 
their own personal use under the 
penalty of being dismissed from 
the service. Action is considered of 
such national importance that de- 
tails are being forwarded to the 
executive offices of the United 
States chamber of commerce. 


Wis. Regulates Lights 


MADISON, Wis.—Motor vehicle de- 
partment of Wisconsin has_ issued 
Ttegulations setting forth minimum 
standards of lighting equipment and 
reflective signals for motor vehicles, 
trailers and semi-trailers effective Mar. 





ila- ’ 
. Use of spotlights and adverse- 
= weather oa ane subject to restric- 
tions under the regulations, and head- 


lamps are required to display a white 
light of sufficient illuminating power 
to reveal objects 200 feet ahead. 


Jefferson-Kercheval, Highland Park 
and old Dodge truck plant—were 
separated geographically and 
therefore eligible for benefits. 

So doing, Rubinoff waved aside 
the Chrysler Corp.’s_ contention 
that payment of the unemployment 
benefits would amount to state- 
financed strike benefits. Most of 
the workers would be eligible to 


es- | 
re At 





and also the AFL-UAW indicated 
that these unions would not appeal. 
The CIO lost its fight for Dodge 
plant workers, but it gained a par- 
tial victory in establishing eligi- 
bility of workers in other Chrys- 
ler plants. There was no qualifica- 
tion of eligibility of the AFL and 
nonunion workers. 


sales might J 


notice with the federal clerk in 
South Bend that it will go before 
the federal circuit court of appeals 
in Chicago to ask an extension of 
time in which to file a transcript 
on an appeal from the lower court’s 
decision. 

Notice of the appeal was filed at 
the close of the trial here, which 






resulted in fines of $5,000 assessed 
against General Motors and _ its 
three subsidiaries, General Motors 
Sales Corp., General Motors Ac- 
ceptance Corp., and General Mo- 
tors Acceptance Corp. of Indiana. 
Seventeen individuals were found 
not guilty. 





Elected a Director 
NEW YORK.—H. R. MacMillan, in- 
dustrialist of Vancouver, B has 


national Nickel C > 
according to Robert C. Stanley, chair- 
man and president. He fills the vacancy 
caused by the death of James A. Rich- 
ardson, of Winnipeg, Manitoba. 











WITH L-O:-F HI-TEST SAFETY PZAT7Z GLASS 


@ You'll see the picture above in 
our April lee advertising. It 
sells an outstanding feature you 
have to sell—if you happen to be 
handling one of - many 1940 cars 
equipped with L-O-F Hi-Test Safety 
PLATE Glass. 

As a sales “clincher” Safety 
PLATE Glass in side windows 
stands alone. When you explain the 
story, you imply quality throughout 
the car. For Safety PLATE Glass, 
standard in windshields, is not used 
in the side windows of all cars. 

Explain to your customers how 
PLATE glass in car windows helps 
keep eyeglasses off the eyes, assures 
less eyestrain, less fatigue. How 


LIBBEY. 
HI-TEST SAFETY PZA7Z GLASS 


“windshield vision” through the 
side windows adds to the comfort 
and enjoyment of motoring. And 
finally, how L:O-F Hi-Test Safety 
PLATE Glass is made with the new 
super-tough and flexible Hi-Test 
plastic. That means greater safety 
on every side! 

Tell your next prospect this 
simple, convincing story of Safety 
PLATE Glass in all windows, and 
see if it doesn’t help your sale! And 
when you have occasion to replace 
windshields or windows, use L-O-F 
Hi-Test Safety PLATE Glass—the 
pee automobile owners know! 
ibbey* Owens: Ford Glass Com- 
pany, Toledo, Ohio. 
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Road Building, War Needs 
To Require Smaller Units 


By Roy Carmichael 
Staff Correspondent 
MONTREAL. — Montreal truck 
distributors are predicting an active 
spring and summer demand for this 
class of motor vehicle, especially in 
the smaller tonnage lines. Reason 
for this early optimism is apparent 
in view of the Provincial legislative 
intimation that road work in the 
Province of Quebec will be pushed 
with vigor as early as weather con- 
ditions will permit. 


Also, there is the general war con- 
ditions to take into consideration, 
which will assuredly call for more 
than the usual acceleration of Cana- 
dian industries in the way of in- 


Crude Rubber 
Consumption Is 


° 
Up in January 

NEW YORK.—<According to the 
Rubber Manufacturers Assn., Inc., 
it is estimated that U. S. rubber 
manufacturers consumed 54,978 
long tons of crude rubber during 
January. This represents a 13.5 per- 
cent increase over December, 1939, 
and a 18.9 percent increase over 
January, 1939, when 46,234 long 
tons were consumed. 

Gross imports for January, as 
reported by the U. S. department 
of commerce, were 72,496 long tons, 
representing a 1.5 percent increase 
over imports for December, 1939, 
of 71,395 long tons (revised) and a 
85.5 percent increase over the im- 
ports for January, 1939, which 
amounted to 39,082 long tons. 

Total domestic stocks are esti- 
mated by the RMA at the end of 
January to be 156,830 long tons, 
which is an increase of 11.8 per- 
cent over the stocks on hand at 
the end of December, 1939, amount- 
ing to 140,280 long tons. Stocks, 
however, were lower than the quan- 
tity on hand at the end of January, 
1939, by 29.9 percent. 


Action Urged to Better 


Health of Workmen 
NEW YORK.—A comprehensive 
program by which industry, co- 
operating with the medical pro- 
fession, can contribute toward bet- 
ter health for the working popu- 
lation was outlined by Dr. C. D. 
Selby, medical consultant for Gen- 
eral Motors, at one of the sessions 
of the annual meeting here of the 
American Institute of Mining & 
Metallurgical Engineers. 

In his talk, entitled “Sickness 
Absenteeism—Is Industry Con- 
cerned, and What Can Industry Do 
About It?” Dr. Selby asserted that 
10 percent of the workmen lose an 
average of about 37 days each year 
from ordinary sickness and non- 
occupational injuries, and declared 
that much of the present absence 
from sickness can be avoided 
through co-operation between the 
worker and plant physician, with 
the help of the management, the 
general medical profession and of- 
ficial health agencies. 


DEALERS THROUGHOUT THE WORLD MAKE MONEY WITH 


FEDERAL FRUECHS 


TOR COMPANY, PORTLAND, 


“Qur association with 
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SOME DESIRABLE TERRITORIES ARE NOW OPEN 
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Canadian Dealers Foresee Active Market for Trucks! 



























































creased production. Thus, the pic- 
ture appears quite rosy for the motor 
truck jobber from the present angle 
of things. 


Speaking of road improvements 
and the undoubted decision of the 
Provincial department of highways 
to construct new and better routes 
with the idea that they will draw to 
Quebec this next summer many of 
the ordinary run of tourists who 
were in the habit of visiting Europe, 
several of these motor roads are al- 
ready actual projects, on which work 
will be resumed as early as possible. 
The new highway from Rouses 
Point, New York, via St. Johns, 
P. Q. to Montreal will get under way 
early, and there is to be a new route 
into the Laurentians, also several to 
Ontario points. 

City demand for the lighter ve- 
hicle should also be very good inas- 
much as there is every expectation 
that deliveries for both wholesale 
and retail establishments will be 
greatly augmented by war condi- 
tions and the gradual increase in 
the spending power of the public. 
Already, inquiries are out for roll- 
ing stock of the truck class with 
railway companies and individual 
firms interested in the panel de- 
signs and the 1-ton delivery types. 


G. O. Clermont, general manager 
of Clermont Motor, Ltd., said that 
the set-up for good truck sales this 
spring and summer looked promis- 
ing. “The panel types and the 2-ton 
class, in my opinion, will be more in 
demand for city work. Throughout 
the province, I understand that the 
provincial government will go ahead 
on all of its road projects, and are 
contemplating the building of some 
new motor highways. These under- 
takings will require quite a good 
deal of mechanical equipment not 
the least of which will be trucks. 

“While there will be a demand for 
the heavy motor truck, from 3 tons 
up, according to whether such ve- 
hicle will be able to comply with 
highway and bridge specifications 
as to weight of tonnage, these heav- 
ier trucks will sell relatively in 
smaller proportion than the lighter 
lines mentioned above. It is quite 
possible that the Department of 
National Defense, at Ottawa, will be 
in the market for additional units of 
the 1% and 2-ton types of trucks in 
view of increased activities for sup- 
plying troops as well as transport- 
ing material used in construction 
programs. 

“I understand, too, that the soft- 
drink manufacturers and purveyors, 
in anticipation of an exceedingly 
active summer trade, are to be in 
the market for additional delivery 
equipment, especially the 2-ton type 
of truck.” 


. | Motors buildi D 
i) mera otors buildin etroit. 
coln Engineering Co., St. Leuis. 
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REAR AXLE SERVICE merchandise 
units —e displayed by Oldsmobile. 
diser are, left to 





GMC Offering 


unit, offering a great increase in 
load space and improved ma- 
neuverability for department stores, 
bakers, florists, launderers, clean- 
ers and dyers, grocers, dairies and 
other retail businesses, is an- 


Vehicle Fees Cut 
In Saskatchewan 


REGINA, Sask.—Important con- 
cessions to farmers and a consid- 
erable saving for owners of priv- 
ate passenger automobiles in Sas- 
katchewan are indicated in the 
new regulations which will govern 
motor vehicles of various types in 
the license year starting Mar. 1. 


Under the new system, all farm 
trucks will be licensed at a flat rate 
of $10 a year. Moreover, the farm- 
er-owner will be able to haul grain 
or cordwood for gain without fur- 
ther payment. Private car licenses 
will range between $10 and $20 in- 
stead of $10 and $30. Majority of 
owners will save $2.50 by the 
change. Driver’s license will cost $1 
a year instead of 50 cents. 


Asks Transport Study 


ALBANY, N. Y.—Creation of a 
joint state legislative committee to 
study highway transportation and 
recommend a long range program 
“designed to solve the state’s high- 
way transportation problems” was 
urged by Roy E. Porter, chairman of 
the New York State Highway Users’ 
Conference, in a recent communica- 
tion to the state legislature here. 





Farms Now Have 
1,700,000 Tractors 


AKRON.—The number of trac- 
tors on American farms now to- 
tals 1,700,000, according to a sur- 
vey just made by the Firestone 
economic research division. Sales 
for past year alone are estimated 
at 190,000. 

Leading state in the number of 
farm tractors in use is Illinois, 
with Iowa second and Texas third. 
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Merchandisers on Display . . . 


service merchandisers being exhibited by Oldsmo 


Write for Franchise Details 
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One of the Oldest and Most Soundly Financed 
Companies in the Truck Industry 





Other states having large numbers 
of tractors are, in order, Kansas, 
Minnesota, Ohio, Indiana, Wiscon- 
sin, Nebraska, California, New 
York, Michigan, Pennsylvania and 
Missouri. 





F, A. GUCKIAN, Oldsmobile zone service manager, righ 
E. Casey, Lincoln’ Engineering Co. car factory contact in oe oe 


man, one of the eight 
bile in main lobby 


erchandisers are manufactured by Lin- 







r is another of the Lincoln 
Shown here looking over the merchan- 


shown here 


ght, J. L. Carmitcheal, sales —— of Lincoln Engineering 
Co., and John Bastain, zone service manager for Oldsmobile. 


Delivery Unit 


With Increased Load Space 


PONTIAC.—A new GMC delivery | nounced by General Motors Truck. 


With a shorter wheelbase than 
the average small car, this new 
GMC delivery truck can be turned 
around in an ordinary street, it is 
said 

Features of the new unit are the 
Super-Duty power plant, for which 
fuel savings of 15-40 percent are 
claimed; “rabbit-like” traffic pick- 
up and ease of operation. Another 
important improvement is the 5%- 
inch reduction in overall length 
without sacrifice of load space, a 
factor of significance to the fleet 
operator with limited garage space. 

Incorporated in the GMC factory- 
built engine, with which this unit 
is powered, are such features as 
Power-Pak pistons, rubber-encased 
harmonic balancer, complete full- 
pressure lubrication, hair-line bal- 
ance of reciprocating parts, and 
large precision bearings. All these 
features are coupled with the 
overhead valve construction. 


Other features of the new unit 
include: 

An up-draft type carburetor in- 
stead of the _ horizontal type 
formerly used; a bigger clutch; 
new three-speed syncro-mesh trans- 
mission providing silent helical 
gears in all speeds; a new 15-plate, 
100-ampere hour battery to replace 
the 13-plate, 86 ampere hour bat- 
tery previously used; and a new 
and larger radiator frontal area, 
now 405 square inches instead of 
391 square inches. 

Retained in the new delivery 
truck are the all-steel insulated 
helmet top; full forward control 
wih wide-angle visibility; low load- 
ing height for parcel delivery; one- 
step entrance and exit; gearshift 
on the steering post; wide sliding 
doors; and generous interior load 
space dimensions. 


For a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word i 
Edgewise.”’ 








Safety Council 
Continues Test 


Of Cars on Ice 


CADILLAC, Mich.—Engineers of 


the National Safety Council are garke 


continuing tests of winter driving 
— on the ice of Lake Cadil- 
ac. 

Traffic Engineer Donald S. Berry 
said tests last week dealt with driv- 
ing conditions on icy surfaces 
coated with sand and cinders and 
treated with sodium and calcium 
chloride. 


Approximately 2,000 tests on ev- 
ery type of winter road surface 
were made in the first week. 

While results of the tests will not 
be made public until later, Berry 
said preliminary research had 
shown tire treads, even with re- 
duced pressure, do not give suffi- 
cient traction. 


Tests also will be made on loose 
and hard-packed snow on level and. 


inclined roads. 


Bathrick Starts 
Swing Through 
Southwest Area 


PONTIAC.—D. U. Bathrick, gen- ° 
eral sales manager of Pontiac, left | 


last week for a swing through 


Texas and Arizona, returning by © 


way of Missouri and Tennessee. He 
will inspect various Pontiac dealer 
establishments 
zone managers 
cities in the Southwest. 

First stop was Phoenix, Feb. 22, 
followed by Tucson and then El 


Paso on Feb. 26. Return trip in- | 
cludes an inspection of the com- | 


pany’s new zone office in San An- 


tonio, followed by stopovers at zone — 
city headquarters in Dallas, Kansas | 


City and Memphis. 
Bathrick will be back at his 
office in Pontiac about March 4. 


Truck Tax Cut 
Sought in Miss. 





JACKSON, Miss.—House of rep- | 


resentatives last week passed a 


substitute for Senate Bill 31, pro- | 


viding lower license rates on 
private trucks. Certain legislators 
had sought to legalize the opera- 
tion of trucks up to 10-ton capacity 
on four-ton tags in order to pro- 
vide relief for pine stump haulers 
and other producer-carriers of 
agricultural and forestry products. 

The House ways and means com- 
mittee, however, eliminated this 


provision. A scale of taxes ranging | 


from $8 on a half-ton truck to $75 
on a 10-ton truck was left intact 
by the committee. The present 
scale is from $8 to $120. 


B. C. Motor Carrier Act 
Is Given Interpretation 
VANCOUVER, B. C.—Following 


establishment of a public utilities | 


commission in British Columbia by 
the provincial government in 1938, 
a lengthy motor carriers’ act was 
passed at the last session of the 


B. C. legislature. Dr. W. A. Car- . 


rothers, as chairman of the public 
utilities commission, has made pub- 
lic 23 pages of closely-printed regu- 
lations dealing with the admin- 
istration of the act by the com- 
mission, and its application of the 
act to the motor freight and pas- 
senger industry in British Co- 
lumbia. 

Regulations are split into 10 
parts, covering exemptions, classi- 
fication of vehicles, fees, applica- 
tions and proof of financial re- 
sponsibility; general licensing pro- 
visions; operation; time schedules; 
rates and tariffs; express receipts, 
bills of lading, documents, records 
and charge receipts, and temporary 
permits. 


Buys 10 Buses 


YOUNGSTOWN, O. — Youngstown 
Municipal Railway Co. has placed an 


and confer with © 
in a number of | 
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order for ten 35-passenger gasoline 
buses with the Twin Coach Co. at 
Kent, O. Amount of the contract was 
approximately $100,000. William H. 
Muldoon, vice-president and general 
manager, said delivery was expected 


within 30 days. twee 
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-sfen States Pool Efforts for Uniform Truck Laws 





~~ (Create Continuing Committee 


it 


ice 
{ retreaded tires be prohibited un- 
ee yss the tires were conspicuously 
ving parked as such, and that every 
‘adil. gcond-hand automobile be sub- 
ycted to state inspection before 
ying resold, were offered by An- 


To Eliminate Trade Barriers 


(Continued from Page 1) 


the New York legislature, but as- 
serted it would be unfair to the 
owners of 96 percent of state’s 2,- 
700,000 vehicles, who had no acci- 
dents last year. Before the adop- 
tion of any such plan, he con- 


1939, when inspection was not en- 
forced, Cross did not hold that the 
two facts were related. In this be- 
lief he was supported by Dr. Harry 
R. DeSilva, of the Yale University 
bureau for street traffic research. 

Contrary to general opinion, Dr. 
DeSilva stated, a study of Con- 
necticut accidents revealed that 
old cars, even when the fact that 
they were driven fewer miles was 
taken into consideration, were in- 


15 





Okla. Clamps Rigid Control 
Over Its Class B Carriers 


OKLAHOMA CITY.—Corporation 
commission has clamped rigid re- 
strictions on the operation of 
Class B private carrier companies 
in Oklahoma, in a test case in- 
volving L. V. Hopkins of Tulsa. 
Opinion held that these carriers 


dent, the commission is considered 
likely to recall all private contract 
carriers for the purpose of amend- 
ing them to restrict operations. 


Two New Products 
Offered by Nickeloid 





may not transport between points 
served by a certified class A car- 
rier, except those commodities re- 
quiring special equipment. 

Class A carriers in Oklahoma 
are defined as those which run be- 
tween fixed terminals and on regu- 
lar schedules. The private carrier 
companies operate by contract 
with various firms. 

If the case stands as a prece- 


3erry iy] N. Sanborn, speaker of the New 
driv- gampshire house of representa- 
faces ives and chairman of the con- 
| and \~rence’s committee to determine 
cium ‘quipment standards. 

_ Other resolutions included sug- 
gestions that the legislatures of the 
gates represented pass bills re- 


tended, the state should make fur- 
ther efforts to determine its value 
to motorists, already tax-ridden. 
Wilbur L. Cross jr., head of the 
Connecticut department of motor 
vehicles, announced that compul- 
sory inspection would be resumed 
in Connecticut this year after a 


volved in fewer accidents than new 
ones. He attributed this to the fact 
that older vehicles were driven, on 
the average, about five miles an 
hour slower than new ones. Only 
12 percent of the vehicles observed 
were driven more than 60 miles an 
irin th : hour. The same study, he said, had 

—— e re-examination of|lapse of enforcement. Although|shown that speeding drivers were 

1 not /itivers who, because of illness, age| there was an increase in fatalities|chiefly young persons in com- 


3e yw other reasons, had had automo- ; 
nan Ete accidents, and that a uniform and injuries in Connecticut during! paratively new cars 


1 re- shemical test be instituted to de- 
suffi- “fmine whether drivers were un- 
der the influence of liquor. 
Also adopted by the conference 
were resolutions urging that mu- 
sicipalities be empowered to regu- 
late bicycles, or to register them if 
they so desire, and to compel 
ticycle riders to conform to traf- 
‘fic regulations the same as motor 
vehicle drivers. The delegates also 
recommended that further study 
"ea be given to the subject of com- 
; pulsory insurance, and expressed 
gen- ‘lief that any form of insurance 
, left approved should be issued through 
ough jhe medium of insurance carriers. 
zg by Recommendations also were made 
>. He for survey of pedestrian accidents 
ealer and preparation of suitable pre- 
with Yentive legislation; further study 
r of 9f permanent license plate pro- 
yosals, and use by public and priv- 
ate highway safety agencies of all 
available resources in campaigns 
» in- ‘to reach the root causes in faulty 
com- human attitudes rather than mere- 
An- ly treating symptoms.” 
zone Experience of several states with 
insas compulsory motor vehicle inspec- 
tion laws was given considerable 
his discussion during the conference. 
th 4. Success of New Jersey’s system of 
state-operated compulsory inspec- 
tion was outlined by delegates from 
that state, while compulsory in- 
) spections through private garages 
were described as operating satis- 
factorily in Pennsylvania, Ver- 
nont and New Hampshire. 
- Carroll E. Mealey, New York 
jstate motor vehicle commissioner, 
‘pointed out that compulsory in- 
spection bills are now pending in 


NEW YORK.—American Nickel- 
oid Co. has just developed two new 
products, nickel aluminum and 
chrome aluminum sheet, which t 
are being offered to industry for } 
the first time. 
New metals consist of surfaces 
of pure nickel or chromium bonded 
to an aluminum base, and are de- 
signed as pre-finished metals. 
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pro- Neb. Truckers ee Se ca : 


l) | 
Study Changes pee _ v a 
es gee = 


| In Rate Setup ) | 
International Trucks and Tractors Cut Costs and Save 
Time on Gigantic Water Conductor Project 


WES peta. 


p— 


a ee 


os a 
as hearing to be held by the Ne- 
braska state railway commission 
March 4, to consider proposed 
shanges in Nebraska truck-freight 
rates and classifications, a confer- 
t ence of representatives of ship- 
vers from all over the state was 
held here last week. The meeting 


ving was called b i i 

y W. M. Wharton, man- Brazil moves ahead h 
ities , c On its march of progress i 
a by ol = = Bs ine ge = trans- with a 60-mile aqueduct under seuauanie to i 
1988, portation of the Omaha chamber of bring water to beautiful Rio de Janeiro. Thirteen i} 


commerce. 

Changes, which were proposed by 
the Nebraska Commercial Truck- 
‘ters’ Assn., have called objections 
from Omaha shippers, who do not 


thousand 22,000-Ib. iron and concrete tubes will 

carry the water. The a project demanded the 

best in engineering skill and equipment. 
International Trucks and Diesel TracTracTors 


was 


Car- 
iblic 





oo. wish to see all the present tariffs “rolled down to Rio” and went to work for Dahne, 
nin. \2rown “ ond a new basis of Conceicgao & Cia. (Adductora Ribeirao Das Lages 
om- oo and classification established, ' S.A.), clearing, grading, and preparing the right- 
tro ed, not on airline distance, as at All set to go! A new load of-way: transporting tubes terial d 
present, but on actual highway dis- every few minutes. Metso P & » materials, an i | 
PasS- ‘tance, pata coeeeeeereres Plies; and easing the heavy tubes into the trench. | 
Co- “The railway commission hearing “aoa ed Thanks to the ability of 18 International Trucks Hi 
was to have been held Feb. 5, but and 9 International Diesel TracTracTors, a great i} 
> was postponed until March 4 at city’s dream becomes reality! i 
, =. ae a 7 i? = The world is dotted with such International rec- Ly 
re- ‘vers’ stand in regard to the vital ords. If you have a truck or tractor job to do, there’s 
pro- changes in question. a powerful International that’s built and styled 
les; cite for your work. Ask the nearest International Dealer i 
pte, Storm-Damaged Roads or Company-owned Branch for a demonstration. tf aaa 5 ” 
rary To Cost Ga. $1,500,000 ee INTERNATIONAL HARVESTER COMPANY Ses! nna hi 
ATLANTA—(UTPS).—From $1,- a er 180 North Michi ee ; 7 Easing 22,000-pound tubes into | 
50,000 to $2,000,000 will be spent and grade the right-of-way. ichigan Avenue Chicago, Illinois place. No cracks, no damage! f 
to repair damage to Georgia high- i 
own Ways resulting from the recent 
| an ~— record cold wave. 
ae The state highway board author- 
wags ed the emergency program and 
H; ssked contractors to file bids for 
cr’ +‘epairs to the coastal highway be- 


tween Savannah and Florida. 
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2 ATA Divisions D 

Contract Carriers Attack 
Common Carriers ‘Policing’ 


Special to Automotive News 
WASHINGTON. —A _ serious di- 
vergence of policies as between 
two divisions of the American 
Trucking Assns., with hints of re- 
taliatory action beyond the verbal 
stage, came to light here last week. 
In a_ statement published in 
Transport Topics, official organ of 
the ATA, Charles P. Clark, chair- 


Chicago Salon’s 
Sales Set Mark; 
Crowds at Peak 


CHICAGO.—With sales of cars 
estimated at $275,000 and attend- 
ance at 38,000, both of them new 
records, the 17th annual Motor 
Salon wound up Sunday after a 
nine-day run in the Edgewater 
Beach hotel. 

Officials of the Broadway New 
Car Dealers Assn., sponsoring or- 
ganization, described the show as 
the most successful yet held. 

“Most of the sales closed called 
for earliest possible delivery,” said 
Charles R. Hearn, president of the 
association. “Chicago is in the 
midst of a new car buying wave, 
= the salon helped to stimulate 





Curtis M. Betts, chairman of the 
show committee, said that exhibi- 
tors also booked hundreds of 
demonstrations in addition to clos- 
ing orders for about 300 cars. 


New Tire Offered 


AKRON.—Goodyear Tire & Rubber 
Co. announces a new ‘“‘full-All-Weather 
Tread’ tire called the Double Ea 














You gotta know how to build a 3-for-1 Axle, too. We did it! 
And now you can easily fit your truck to the job, if it has a 
Timken 3-for-1 Axle Housing, because this Timken housing 
will take any one of three fina! drives—Bevel, Double Reduc- 
tion or 2-Speed Double Reduction. Ask about the axles when 
you buy trucks. Remember, Timken knows how! 


TIMKEN AXLES 





The Timken-Detroit Axle Company * 


Wisconsin Axle Division 
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man of the Contract Carrier di- 
vision, declared that his division 
“sincerely regrets” the position 
taken by the Common Carrier di- 
vision in announcing that it will 
seek legislation to correct certain 
alleged regulatory inequalities as 
between the two groups of carriers. 


“The Common Carrier division,” 
Clark declared, “is motivated in its 
newly announced program by a 
competitive situation arising out of 
a comparatively small number of 
contract carriers who operate over 
similar routes in the transporta- 
tion of general commodities. In an 
attempt to eliminate this competi- 
tive situation, they are proposing 
restrictions upon non-competitive 
contract carriers, not alone of 
carriers of general merchandise 
over the highways, but of local 
contract carriers, as well as con- 
tract carriers of specialized com- 
modities rendering special services 
with special equipment. 

“Our division sincerely regrets 
the fact that the Common Carrier 
division has seen fit to take a po- 
sition of attempting to police other 
branches of this great industry; 
we believe that to be the function 
of the American Trucking Assns. 
as a large national group inter- 
ested in all phases of motor trans- 
portation. The Contract Carrier 
division shall continue to protect 
the interests of contract carriers, 
and in the execution of that pro- 
gram shall hereafter refrain from 
confining our activities solely to 
contract carriage, should it be de- 
termined that a departure from 
this practice is advisable under the 


gency ambulance in 90 
stretcher bed unit shown above. 


Special to Automotive News 

CHICAGO.—In percentage and 
total number of head hauled, mo- 
tor trucks set a new high last year 
in transporting livestock from 
farms to market, the Corn Belt 
Farm Dailies reveal. 

Total number of head was 38,- 


U.S. Trailer Dealers 


Form Association 


CHICAGO. — Orangization of a 
national trailer dealers association 
highlighted a convention of the 
trade here last week during the 
Winter Trailer Show in conjunc- 
tion with the International Out- 
door Sportsmen’s show. The dealer 
meetings were held in the Stock 
Yard Inn. 

Known as the Trailer Coach 
Dealers Assn., the group elected 
Fred Hawkins, of Chicago, as 
president; Al Klein, Cleveland, 
vice-president; Dave Hawley, Spo- 
kane, Wash., recording secretary; 
Mrs. Betty Orr, Chicago, treasurer, 
and R. H. McClure, Chicago, execu- 
tive secretary. 

Election of McClure, who is also 
executive secretary of the Trailer 
Coach Manufacturers Assn., indi- 
cates close co-operation expected 
among producers and dealers. 


Canada’s Tourist Trade 
Declines Slightly in °39 

MONTREAL. — Tourists coming 
into Canada in 1939 spent about 
$275,000,000 compared with $283,- 
000,000 in 1938, according to a 
preliminary estimate by the Do- 
minion bureau of statistics. Ca- 
nadians traveling in other coun- 
tries spent $110,000,000 compared 
with $121,000,000. 

Practically all forms of tourist 
travel were adversely affected by 
the outbreak of war in Europe but 
in many cases the declines were 
not sufficient to cancel previous 
advances. The depressing effect of 
the war was particularly noticeable 
in the case of motor travel be- 
tween the United States and 
Canada. Touring automobiles en- 
tering Canada on a 60-day per- 
mit, as compared with 1938, in- 
creased by 2.5 percent to the end 
of August but declined to 5.2 per- 
cent in the latter months. 


ATA Sets Committee 


To Classify Carriers 
WASHINGTON. — American 
Trucking Assns. has voted to dis- 
solve the old carrier committee and 
set up a new committee which will 
prepare an exhaustive classifica- 
tion of motor carriers and adopt 
definitions of the various classes 
of operators. The new committee 
will meet here Mar. 4. 

When completed, the committee 
will urge the ICC to accept the 
classification and use it as guid- 
ance in the issuance of certificate 
and permit applications and in ad- 
ministering other phases of the 
Motor Carrier Act. 
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unit looks from rear, with trunk door ane - ’ 


Truck Haulage of Livestock 
Hits All-Time Peak in 1939 
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597,677, representing 53.4 percent of 
the livestock marketed. Truck 
shipments of cattle, hogs and sheep 
were valued in excess of $1,000,000,- 
000, the number of miles traversed 
700,000,000, and the tonnage of live- 
stock about 6,500,000. 


To handle these shipments by 
rail would have required 728,000 
freight cars. 


An estimated 2,662,000 truck 
loads arrived at the central mar- 
kets during the year. The average 
length of hauls was 135 miles, and 
the maximum distance from farm 
to market approximately 800 miles. 

Gain over the 1938 figure was 
more than 3,000,000 head. For the 
first time, the percentage went over 
the 50 mark. In 1938, the ratio of 
livestock carried by truck was 49.8 
percent. 

Trucks also hauled great num- 
bers of young or thin cattle from 
the range country and surplus pro- 
ducing areas to central state farms 
for fattening and replenishing of 
feeder lots. 


“Convenience, economy and speed 
of the motor truck, coupled with 
good roads and the opportunity to 
take advantage of favorable price 
swings at the markets, contribute 
to the popular use of truck trans- 
portation,” state the Corn Belt 
Farm Dailies. 


Here are the annual figures since 
933: 


No. of Pet. of Total 
Head Trucked Receipts 
ME 62% e345 38,597,677 53.4 
SE Waiivsans 35,400,369 49.8 
ae 33,767,400 48.2 
SR cialis ars 36,046,791 48.9 
ME. vc weaein 29,823,679 44.6 
ME <aeigieceas 36,014,507 41.0 
Me Shaws 36,359,491 42.5 


Goodyear Workers Get 
$57,269,980 in Wages 

AKRON.—Employes of Good- 
year Tire & Rubber Co., number- 
ing 45,686, during 1939 were paid 
total salary and wages of $57,269,- 
980 and domestic taxes for the 
same period averaged $472 per 
worker, it was revealed last week 
in an annual report to the com- 
pany’s employes by P. W. Litch- 
field, president. 

Litchfield listed Goodyear’s total 
income for 1939 under two head- 
ings. One was receipts from cus- 
tomers, including excise taxes and 
transportation charges, which ag- 
gregated $215,366,433. The other 
was income from other sources 
such as interest and rents, totaling 
$1,130,409. Addition of these two 
totals showed the company’s total 
income for 1939 was $216,496,842. 


Dealers Name Shaffer 


WADSWORTH, O.—Carl Shaffer 
has been elected president of_ the 
Wadsworth Automobile Assn.; H. H. 
Caughlin is vice-president; L. 


Houglan, secretary, and F. Mc- 
iweliea. treasurer. These officers, 
with Glen Brenneman, F. H. Close 


and T. J. Sailors, comprise the board 
of trustees. 


—_ 


120,000 Persons i 


To Be Required 


In Taking Census PR 


‘o 
WASHINGTON.—In April 120,000 or he 
U. S. census enumerators will visit yre s 
32,000,000 families, to enum- mou 
erate the nation’s estimated 132,- ~xes 
000,000 population, and to ask a glider 
series of questions designed to give the | 
the facts which will provide il- Jersey 
luminating data on problems which ¥¢ tl 
have become particularly pressing joulc 
in the last decade. ticles 
Vital new statistical knowledge ermi 
will be developed on education, Que 
mass migration, employment, un- grtio 
employment, occupation and wage, Ri 
and salary income, and, by means New 
of modern computing devices, pre- gid | 
liminary summaries of the basic jeply 
facts will be made available at an jhortl 
early date. ey’s 
Processing the mass of “raw” built 
figures to be collected will involve withs 
the services of more than 7,000 gardl 
clerks and a huge battery of me- ised 
chanical tabulators at the Wash- ply w 
ington headquarters of the bureau showi 
of the census. Every effort will be Princ: 
made to get the end-product—the The 
tabulated results of the national in- aim: 
ventory—to the public at the earli- scient 
est possible moment. paven 
A count of the population and its users 
distribution remains the basic pur- costs 
pose of the inquiry, but in line with weigh 
the axiom, “New times, new prob- roads 
lems,” the schedule of questions’ At 


covers a broader field. the fe 
sconces replac 

° eye ° New 
Junior Auxiliary Light yrove 
matec 


Announced by Trippe 


CHICAGOW—tTrippe Sales Co., | 
now up to full-schedule production 
of the new Trippe beam light, an- Tri 
nounces a new addition to its line 
—a Trippe Junior auxiliary light, T 
which, embracing the features of 
Trippe lamps, will be sold in the 
“medium price” field. I 

NE 
tweer 





The new Junior lamp, according 
to R. R. Cook, president of Trippe, 
is not intended to replace the 
Trippe beam light nor the Trippe 
safety auxiliary light. The plan is 
to offer it to motorists driving cars 
built prior to 1940 to give them 
additional controlled light compar- 
able to that thrown by the head- 
lamps of the 1940 cars. 


Plans New Building 


DALLAS, TEX.—Lone Star Olds- 
Cadillac Co. has purchased a half- 
block property in the 2200 block of 
Ross near Crockett, for construction 
of a new building to house the com- 
pany. : 








YOU'LL ENJOY LETTING THIS BELLMAN ae 
FRONT FOR YOU IN NEW YORK! o.; 
‘ . Somr 
When you check inat TheLexington, Pree, 
you'll immediately sense that the ser- ‘anq | 
vice here is truly personalized! No (o,; 
matter how long you stay—or how Long 
often you return—you’ll always ree M. L 
ceive the same courteous attention by _ press 
every member of the staff. Discover Cu 
nome or THe | foryourselfhowmuch there 
FAMOUS more enjoyable itisto ‘truck 
in Kooy OP at “New York’s York 
. ', ‘friendly hotel”! 
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ynN.J. Truckers Plan Attack on Anti-Truck Survey 


~ Highway-Cost Contentions 
Are Held to Be Erroneous 


ISUS PRINCETON, N. J.—Purporting 
show that annual highway costs 
120,000 or heavy vehicles in New Jersey 
ll visit ye substantially greater than the 
num- mounts they now pay in gasoline 
1 132,-gxes and _ registration fees, a 
ask alder has been released here by 
0 give he Princeton Survey of New 
de il- Jersey Finance. What proportion 
which f¢ the allegedly greater costs 
essing jhould be borne by the heavier ve- 
ticles, it was stated, should be de- 
wledge ermined by public policy. 
cation, Questioned regarding the as- 
t, un-jrtions contained in the folder, A. 
wage'L, Rice, business manager of the 
means New Jersey Motor Truck Assn., 
3, pre- aid he was preparing a detailed 
basicieply which would be released 
at anjhortly. Declaring. that New Jer- 
ey’s highways would have to be 
“raw” puilt to their present thickness to 
ivolve withstand weather conditions re- 
7,000 gardless of whether they were 
f me-ased by trucks, Rice said his re- 
WVash- ply would be a statement of facts 
ureau showing the contentions of the 
rill be Princeton Survey to be erroneous. 
t—the' The folder presented what was 
al in-laimed to be a practical and 
earli- scientific method for allocating 
pavement costs among highway 
nd its users by contending that pavement 
» pur- costs are closely related to the 
_with weights of the vehicles using the 
prob- roads. 
stions/ At the present time, according to 
the folder, the annual cost for the 
replacement and maintenance of 
New Jersey’s 17,000 miles of im- 
proved roads and streets is esti- 
mated conservatively at $50,000,000. 
This amount, it was stated, pro- 


vides only for costs beyond those 
necessary for a “horse and buggy 
road.” 

The folder claimed that annual 
highway cost depends directly on 
the amount of use which motor 
vehicles make of the pavements as 
measured by the number of ve- 
hicles, their size, speed, weight and 
their annual mileages. Proceeding 
on this premise, the folder for pur- 
poses of demonstration divided 
New Jersey vehicles traveling on 
New Jersey pavements into five 
classes according to the thickness 
of pavement which is designed to 
support them. In its illustration of 
the five pavement types, the folder 
indicated that only 18,000 New 
Jersey vehicles, representing about 
1.8 percent of the state’s total reg- 
istrations, require the thickest 
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Truckers Seeking 
To Reduce Costs 


2s of 
1 the e 
In N. Y. City Area 
oo NEW YORK.—Conferences be- 
the tween committees representing the 


over-the-road trucking industry 
and the Port of New York <Au- 
thority are being held to consider 
the possible establishment of union 
motor truck terminals to reduce 
costs and relieve street traffic con- 
gestion here, according to Howard 
8. Cullman, chairman of the Port 
Authority’s terminals committee, 
who reported the discussions are 
“progressing satisfactorily.” 


Port Authority commissioners, 
Cullman said, had agreed to con- 
ferences and joint studies with 
motor truck operators on the ad- 
visability of the authority building 
terminals “if and when such fa- 
tilities are deemed to be necessary 
and economically practicable.” 


Cullman declared the authority 
staff and many operators believed 
the rapid growth of over-the-road 
motor truck movement in recent 
years had presented new problems 
in freight handling costs, which 
tan only be solved by unification 
of terminals. He asserted New 
York in that regard lagged behind 

) Chicago, Detroit and other points. 

The conferences are being held 
with a committee of the motor 
truck industry headed by A. D. 
Boone, of Southwestern Terminals 
Co., Inc., and including William F. 
Heckman, assistant vice-president, 
Monarch Motor Freight System, 
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AN %Inc.; Jack Sutherland, president, 

Middle Atlantic Transportation : 
K! Co.; Leon St. Jean, vice-president, effectiveness where most brakes leave 
- Sommer’s Motor Lines, ze. s Harry 

Free siden ew York : 
1 and —_ ee sr ge tween off stamps this modern power-to-stop 
No Co.; August H. Reich, president, 
#4 es tae an ak ae ae as the all time high in safety, economy 
by press, Inc. 
er Cullman cited surveys indicating and satisfaction * Why not take advan- 
ch there are between 4,000 and ae 
t : 
", — em: ee the _ tage of genuine Westinghouse Air Brakes 

Cooley Heads Carriers whose unequaled performance permits 
DENVER.—Elton Cooley last week 

| was elected president of the newly- the full use of modern speed and carry- 
$ formed Colorado Motor Carriers 

Assn. C. H. Capron, of Grosle 2 rae 
ER Eisen Vice-president, orstary-treas- ing capacity in perfect safety ... and 
> rer. Members of the executive com- 

mit J s Finn, Ha ° 
aK ogg FE i ae Markley, all of at less cost than ordinary control? 


Denver. 


The world’s most rey 
answer to any challenge 


WESTINGHOUSE AIR BRAKES 
ri 


Over the hills or bucking the jumble of 
city traffic there is nothing quite so 
important as perfect control and no 
control so dependable as genuine West- 
inghouse Air Brakes x Abundant power, 
perfect flexibility of control and a pro- 


digious habit of merely beginning its 





pavements, for example a 10-inch 
concrete pavement or its equiva- 
lent, while 967,000 vehicles or 95 
percent would be “adequately 
served by the thinnest pavement.” 

The folder’s illustrations showed 
pavement thicknesses varying from 
six inches for a wheel load no 
greater than 2,880 pounds to 10 
inches for a maximum wheel load 
of 8,000 pounds. It was claimed that 
the annual cost of providing pave- 
ments which are used by vehicles 
with wheel loads no greater than 
2,880 pounds is $37,900,000 more 
than for a “horse and buggy” road, 
whereas to provide for vehicles 
with wheel loads up to 8,000 pounds 
the annual cost is $50,000,000 above 
the “horse and buggy” level. 


F ight Truck Bill 


SYRACUSE, N. Y.—Syracuse Motor 
Truck Dealers Assn. is urging defeat 
of the Cheney bill in the New York 
state legislature, designed to greatly 
restrict the operation of commercial 
motor vehicles during week-ends and 
on holidays, on_ public highways out- 
side incorporated limits of any munici- 
pality in the state. 
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Ford Will Spend $500,000 
On N.Y. Fair Exhibit Changes 


There will be free admission to the 
shows, which will be of an enter- 
tainment nature not yet decided. 

Entrance to the theater, which 
will be circular, will be through 
the industrial hall. The scientific 
wind tunnel, one of the sections of 
the hall last year, will be moved 
to make way for the entrance. The 
theater proper will be separated 
from the exhibit hall by a glass 
partition. ' 

The entrance facade, which was 
convex last year, will be changed 
to concave. 

The commercial car display will 
be triangular. It will adjoin the 
Edison Institute exhibit and will 
be covered by a marquee. In the 
Edison exhibit a walk will be built 
around the jumbo dynamo to pro- 
bi-A more space for visitors to 
walk. 


Special to Automotive News 

NEW YORK —A half-million 
dollars will be spent by the Ford 
Motor Co. for several important 
changes in its pavilion at the New 
York World’s Fair in 1940. Most im- 
portant addition to the exhibit, it 
was revealed, will be construction 
of an entire new wing housing a 
theater with a revolving stage. 

Included among other changes 
will be a new design for the 
entrance facade of the building, a 
new exhibit area for the com- 
mercial car display at the rear of 
the building and enlargement of 
the Edison Institute Exhibit. The 
new entrance facade will have an 
all-glass front 74 feet high. 

The new theater will be air-con- 
ditioned and have the latest de- 
velopments in lighting, acous- 


tics and luxurious appointments. 
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(Continued from Page 1) 


with prices reduced from $25 to 
$65, he got to going. The new stuff 
clicked, according to the Frazer 
report, and on Feb. 1 of this year 
the records show that Willys sold 
153 percent more units in .the 
first four months of the ’40 model 
year than it had in the whole of 
the 1939 car-model year. 


s * *# 


JOSEPH Frazer faces the imme- 
diate future with satisfaction. He 
had wowed the industry with his 
sensational 100,000-mile guaranty to 
replace any defective parts owners 
may discover while covering that 
immense terrain. This, he claims, 
inspires the confidence of the buy- 
ers who feel, it is said, that the 
manufacturers must be sure they 
are building their cars of the right 
materials, otherwise they would 
not dare give such a guarantee. No 
one ever did before. . 


THE FACTORY right now is 
running four days a week and in 
March it will go to five days. While 
no quota for °40 has been set, 
Frazer thinks the final count on 
the present new-model year will 
run between 40,000 and 50,000, in 
comparison with the 17,000 turned 


out in '39., 

Best of all, Frazer points out, 
Willys now has the outlets to 
handle such a_ production, for, 
whereas there were only 661 deal- 
ers and 101 distributors at the start 
of the Frazer dynasty, there now 
are 1,911 dealers and 131 distribu- 
tors. This feed box information 
came from Harold Bell, assistant 
general sales manager, who told 
me that the weeding-out process 
eliminated some 300 dealers who 
have been replaced by live wires. 

s s+ * 

FIFTY OF the old distributors 
were replaced in the Frazer drive 
and in addition several new dis- 
tributor territories were invaded, 
places where Willys has been shy 


Among those 
thumb-tacked on the Bell board, 
which previously had not been 
made a matter of record, are Bos- 
ton, Baltimore, San Francisco, At- 


of representation. 


lanta, Scranton, Fargo, Newark, 
Shreveport, Dallas, Fort Worth and 
Tulsa. Quite a few of the new ap- 
pointees are distributors whose net 
worth range from $150,000 to $400,- 
000, Bell declares. 


THE 1939 Indianapolis 500-mile 
race. Thirty or more cars whizzing 
around the oval, motors popping, 
that oily smell race-goers are ac- 
customed to. Boys on the score 
boards frantically trying to keep 
up with their news. More than 
100,000 spectators agog with excite- 
ment. And in a coupe in the pad- 
dock in front of the pagoda a tired 
old gentleman watching what was 
to be his last race. Mebbe he didn’t 
know it, but he had a strong sus- 
picion that the checkered flag was 
waving for him. 

For he was a man who had 
clocked every big race on the 
speedway from its first meet up to 
two years ago, who had a world- 
wide reputation for accuracy and 
whose clever mind had solved all 
the major problems of this difficult 
job of timing the 500—Odis A. 
Porter, who had been chief timer 
at Indianapolis since 1909 when 
Charley Warner turned over to him 
that crude electrical device which 
had supplanted the stop-watches 
that formerly were used. Porter 
perfected it and made it what it is 
today, uncannily accurate and de- 
pendable. 

Porter was an enthusiast who 
had been drafted for the job in the 
first. place—president of the Porter 
Electrical Co., specializing in elec- 
trical construction. He died the 
other day of the heart trouble 
which took him out of the big pa- 
goda two years ago. His own timer 
had been short-circuited. How old 
was he? That was his secret. 


The PICTURE Paper for Service Men 





for MARCH 


will carry the advertising of the follow- 
ing leading after-market institutions: 


List of March ADVERTISERS and Agencies 


Advertiser 
Abrasive Products, Inc. 
tlas Press Co. 


A 

Bendix Corp. 
Bravo ucts, Inc. 
Burd Piston Ring 


rc 
Ditzler Color Co. 
Duro Metal Products Co. 
Electric Auto-Lite Co. 
rseal Products 


Gardiner Metal Co. 
General Electric Co. (Lamp Dept.) 
Hygrade Products Co. 
—-, Manufacturing Co. 
oducts, Inc 
fao-Owens-ord Glass Co. 
McCulloch En incoring Co. 
Magnus Chemic 
Marquette tne Co., Inc. 
Miller Tool & Manufacturing ‘Co. 
Motor iprovements, Inc. 
H. K. Porte 
Rust leaer Chesnical cialty © 
Saginaw Plating & Specia 
Security Account Register 


at ot writers, Inc. 
ne. 


speek: Teele Co. 
sews: wart Swrennee Corp. 
oe Oil Co. 


Wolverine-Empire Refining Co. 
Willys-Overland Motors, Inc. 


Agency 

Horton-Noyes Co. 
Staake & Schoonmak 
Roche, Williams & Canaynghem 
Campbell-Ewald C 
Western Advertising J Agency 
Qekicig® R. French & Associates 

Campbell-Ewald 
oo Pee & Canaday, Inc. 


Randal 
Staley Advertising Amwency, Inc. 
Ruthrauff & Ryan, Inc 

J. O. Deckerie e a Associates 

N. W. Ayer & Inc. 

Evans iineciten, Ine. 

Batten, Barton, Durstine & Osborn 


Campbell-Sanford Advertising Co. 
U. S. Advertising Corp. 

Frank C. Nahser 

Spooner & Kriegel 

David, Inc 

Fredrick . Lawrence 
Aitkin-Kynett Co. 

Callaway Associates, Inc. 


Whipple & Black 


Howell Muaett Co., Inc. 
J. Stirling Getchell, Inc. 
R. E. vekin, Corp. 
Karl G. Behr 
Hays, MacFarland & Co. 
Erwin, Wasey & Co., Inc. 
Aint tt co 
n-Kyne 
areas Corp. 


CIRCULATION 


6 0 


9 


0 0 O 





FRED W. JUERGENS, director of traffic and third conaty, commissioner of 


olice, has taken deliver 
anatase’ The Ly al 
manned b crew of two exper 


0 Chevrolet, 


of a new safety car to be used 
: equipped with a pabite ae system 


the Detroit police 


ed traffic officers. Left to right are T. 


Keating, C evrelet assistant general sales manager, Juergens, and Charl 
B. Taylor, traffic officer in charge of the car. — on we ne 





Added Lustre for ’40 Models 
Is Provided by Soy Beans 


DETROIT.— New improvements 
in motor car finish today are re- 
sponsible for creation of still wider 
markets for the products of Ameri- 
can farms. High lustre finish and 
sparkling color of the latest 
models prove that the soy bean at 
last has “come of age,” and now 
moves up to an important place in 
the list of vital automotive ma- 
terials. 


Production of this year’s cars 
marks the climax of a two-year 
development program at Plymouth 
Motor Corp., introducing a new 
metal painting technique that re- 
quired complete reconstruction of 
the largest automotive sheet metal 
paint spraying installation in the 
world. The new method is now in 
use at Plymouth branch plants in 
Evansville, Ind., and Los Angeles, 


N, Y. Bill Seeking 
More Protection 


For Time Buyers 


ALBANY, N. Y.—A bill designed 
to provide greater protection for 
installment-plan purchasers has 
been introduced in the state legis- 
lature here by Senator W. P. Wil- 
liamson, Scarsdale Republican, and 
Assemblyman Ira H. Holley, New 
York Democrat. 


Under terms of the proposed 
legislation, persons who buy mer- 
chandise on the instalment plan 
would receive a copy of the con- 
tract, which must set forth clearly 
the terms and rate of payment. 


The measure also is intended to 
safeguard the buyer who has paid 
more than one-half of the total 
amount by compelling the seller to 
chose between the remedies of re- 
possession and a suit for the un- 
paid balance. The bill was drafted 
by the Legal Aid Society as an 
amendment to the Personal Prop- 
erty Law. 


Cadillac Rewards 


Service Managers 


DETROIT.—Winners in the re- 
cently closed Cadillac-LaSalle serv- 
ice managers’ contest are an- 
nounced by W. A. Houser, general 
parts and service managers. 

Five group leaders, who as a re- 
ward will be guests at a factory- 
sponsored program in Detroit this 
week, are C. P. Connick, San Fran- 
cisco; Ivan M. Maxey, Albany, 
N. Y.; T. Elmer Jones, Bridgeport, 
Conn.; Bert Nugent, Sacramento, 
Calif., and Walter E. Conway, Oak 
Park, Ill. 

Runnersup in the competition 
follow: Dent Keller, Seattle, Wash.; 
Earl Grabill, Columbus, O.; R. H. 
Booker, El Paso, Tex.; Charles E. 
Schoonover, Tulsa, Okla.; W. B. 
Clark, Greensboro, N. C.; S. Mc- 
Portland, London, Ont.; Hayden 
Forman, Berkeley, Calif.; Hugo 
Hellbusch, Fremont, Neb.: G. H. 
Strachan, Bronz, N. Y., and W. E. 
Geideman, New Rochelle, N. Y. 
They will be given cash awards. 

For purpose of competition, 
Houser explained, the Cadillac- 
LaSalle service organization was 
divided in five groups according to 
the size of operations. Thus serv- 
ice managers of large distributors 
competed against men with similar 
responsibilities, sub-branch service 
managers against like executives, 
etc 





as well as at the main factory in 
Detroit. 


The new enamels made from a 
soy bean base do not oxidize in 
sunlight, have much higher natural 
lustre that requires only washing 
to restore, and grow harder and 
harder even after the car is in use. 


Plymouth engineers made inten- 
sive studies of each manufacturing 
problem this step involved. Two 
years ago their discoveries were 
telescoped in a new processing 
plan, that called for a new metal- 
painting setup such as the auto- 
motive industry had never seen. 
This program was completed in 
time for the 1940 model “run.” 


At Plymouth’s Los Angeles plant, 
for example, even the highly- 
advertised California air is first 
filtered through “capillary cells” 
which remove not only all minute 
dust particles, but even all bac- 
teria from the air. In this plant 
are six new spray booths of the 
same advanced design as the 16 
new. air-conditioned units that 
handle the bulk of production at 
the main plant in Detroit. 


Three giant “penthouses” on the 
roof of the Detroit plant take in 
air for the master spray room, fil- 
ter it and heat it to the required 
temperature at which the new 
enamel sprays on best. Perfect hu- 
midity control was also found es- 
sential for best results, so incom- 
ing air is maintained at an exact, 
unvarying humidity point. 

The excess spray is instantly 
sucked toward a water curtain by 
the exhaust currents of powerful 
suction fans, that draw air from 
the back of each of the booths. The 
same water curtain which cleanses 
the air of spray, enabling operators 
to work without masks or hoods, 
carries off these waste particles of 
enamel to be later reclaimed for 
use as base coat material. This ef- 
fects a substantial saving in paint 
cost that is passed on to the con- 
sumer. 


No trace of spray remains at the 
worker’s station, and none emerges 
at the ends of the booths. Here 
other workmen now load _ the 
freshly-painted sheet metal direct- 
ly into the baking ovens, which 
also start inside the spray room. 

Once considered one of the least 
desirable jobs in an automobile 
plant, because of the paint fumes 
which made it necessary to wear a 
hood or mask, spray gun operators 
today choose to bring in their 
lunch boxes at the noon hour or 
between shifts, to enjoy their 
leisure in the purified air where 
they spend their working time. 


Motor Taxes Provide 
50% of Colo. Revenue 


DENVER. — Revenue report of 
the state auditor shows that dur- 
ing the fiscal year ending June 30, 
1939, the total state tax collections 
for all sources were $35,133,032. 
Automotive and petroleum taxes 
and fees for 1939 were: 


State gasoline tax collections, 
$9,037,921; federal gasoline and lub- 
ricating oil taxes, $2,259,480; motor 
vehicle titles for 1939 to Dec. 15, 
$150,949; specific ownership tax to 
Nov. 1, $1,560,839; state motor ve- 
hicle inspection fees, $343,483; mo- 
tor carrier or per ton mile tax, 
$716,454; motor vehicle registra- 
tion fees, $2,269,152; operators’ and 
chauffeurs’ licenses, $342,505; to- 
tal $16,680,885. 





British Exports | 
Of Cars Near 
All-Time Peak 


LONDON.—(UTPS).—In spite of 
the war, which during September 
reduced export activity to a stand+ 
still, Great Britain’s total of carsRe 
produced for export during 1939 P 
has been exceeded on only onépe 
other occasion—1937. * ceer 


Society of Motor Manufacturers, ma 
says that 70,000 cars were pro- Am 
duced for export by British in- fort 
dustry, compared with an average at t 
of 62,000 during the past five ‘ 


years. In addition, 11,500 com- “al 
mercial vehicles were exported. an 
Main markets were Australia) Pl 
(27,000); New Zealand (12,000); Pe 
India and Burma (6,000); South ho 
Africa (5,300); Eire (5,200); Den+ tel 
mark (4,700); British Malaya (3,4 o 


400) and Sweden (2,100). 


During the last two years the ds 
proportion of vehicles shipped M 
foreign countries has _ increased £90 
from 15 to 20 percent. Since the ‘fou 
outbreak of war increased pur-eXP 
chases by Argentina and Uruguay Pro 
have compensated for the reduced ® 
demand from Scandinavia, wher 
motoring is at present restricted ™Y: 
by rationing. The shipment of Whi 
nearly 1,000 cars to Canada and the Con 
U.S.A. also brought up the total/ by 
Largest expansion, however, was Jec! 
shown in British India and th 


Union of South Africa. x 

ae ee ' the 

Pa. Improves 1,840 Miles Me 
r 


Of Roads During 1939} 
HARRISBURG, Pa. — (UTPS) 






1,247.18 miles during the previo 
four years. 


Last year the department con- 
structed or rebuilt 654.32 miles of 


of road completed under the depart- 
ment’s WPA sponsored program was 
875 as compared with an annual av- 
erage of 213.75 miles in the previous 
four years. 

rep 


Charles C. Janes Ho 


COLUMBUS, O.—Charles C. Janes,/ ter 
70, who founded ene served 20 years’ Sar 
the Ohio State Auto-‘tp5 | 


March, died ‘Feb. 16 in St. Petersburg, 
Fla. For a time he served also as sec- 
retary of the American Automobile 
Assn. His body will be returned to 
Columbus for burial. 


Direct elevator and stairway 
connections with Grand Cen- 
tral... to all that is best in — 
luxurious comfort, high qual- 


ity meals and perfect service. 
To heighten the enjoyment of 
your visit to New York... 
stay at The Biltmore. 


Single Rooms, $5.00 up 
Double Rooms, $8.00 up 
Suites, $12.00 up 


THE BOWMAN ROOM 


for Dancing and Entertainment 
at Dinner and Supper 





stand i 
of cara Relations 
ig ' Public relations programs must 
ly ond be based on good morals to suc- 
ceed, Charles C. Carr, advertising 
cturers;manager of Aluminum Co. of 
‘e pro-America, told a public relations 
ish in- forum of the Sales Executives Club 
average at the Hotel Roosevelt, New York. 
st fiv morals,” Carr declared, 
} com-~ “are the relations of a company 


rtted. |§ and its executives toward its em- 
ustralia, Ployes, its customers, its com- 
12,000); petitors and its owners (stock- 


holders). Good manners are in- 
telligent presentations of these 
morals in the written and the 
spoken word as well as in every- 

_ day action.” 

Most concerns, Carr said, do have 
good morals but their principal 
trouble has been their inability to 
express these morals with the 
proper manners. Everything said 
about public relations in the past, 
Carr asserted, has only served to 
mystify the average business man, 
while all that is necessary is a 
common-sense program worked out 
by a person trained to think ob- 
jectively. 
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| Creation of a new department in 
‘the administrative organization of 
'Tide Water Associated Oil Co. to 
bring about a closer co-ordination 
and development of the company’s 
activities in this regard, is an- 
nounced by President William F. 
Humphrey. 

George J. Murray jr., will head 
new department as manager of 
public relations for Tide Water As- 
sociated. His activities will em- 
brace developing and maintaining 
public good will, publicity, rela- 
tions with stockholders, govern- 
mental bureaus and statistical and 
corporate agencies, and member- 
ships and subscriptions to outside 
organizations. Publicity will con- 
tinue to be handled by Sutton News 
Service, Inc., through Murray. 


Named 


Carl Kulberg has been appointed 
representative of the Woman’s 
Home Companion in the Detroit 


iles 
1939 







Janes,| territory, to succeed Russell A. 

9 years|/Sanders, who is resigning Mar. 1 

nt ito; | to enter another business. 

rsburg,| _Kulberg has been connected with 
sec- | Crowell-Collier’s New York office 

— for a number of years. 


Flicker 

Hard-hitting sales tactics, as ap- 
plied to the retail automotive in- 
dustry, are portrayed in the latest 
Stewart-Warner Alemite talkie, “It 
Takes More Than a Recipe to Bake 
a Cake.” 

Hollywood-produced from the or- 
iginal script by Fred R. Cross, Ale- 
mite retail sales manager (his third 
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W. J. MOUGEY, new advertising 
manager of Pontiac, succeedin F. A. 
‘Berend, who has resigned to take over 
pmana ement of the est Coast office 
of MacManus, John & Adams, Inc., 
Pontiac’s ad agency. Mougey, Chicago 
tone manager for Pontiac since Nov. 16, 
1934, has been with General Motors 
since 1918 in various export and sales 
pipectttes. He’ll hang his hat in Pon- 
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By Pete Wemhofft 
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January Car Sales Establish 
11-Year Mark in New Orleans 


Alemite production in the last two 
years), preem showing of the film 
was made recently before the en- 
tire Stewart-Warner Alemite dis- 
tribution organization at 24th an- 
nual convention in Chicago. 


Sez 


Tide mag in its Feb. 15 issue: 

“Sole survivor of the auto mak- 
ers who exhibited at the first 
Manhattan show in 1900 is the 
Packard Motor Car Co. To mark 
Packard’s 40th anniversary a 
week ago Automotive News dis- 
tributed to 65,000 automen a spe- 
cial 80-page rotogravure section, 
in which 112 advertisers, includ- 
ing Packard’s three major com- 
petitors, congratulated them. 

“It was a happy occasion for 
other reasons, too. Packard’s 
1940 models, bearing the lowest 
prices in history, have pulled the 
company out of its doldrums. 
During the last four months of 


1939 sales were up 72 percent 
from 1938’s corresponding months. 

“To underscore this story to 
the public and get better sales- 
men, Packard repeated a stunt 
they invented three years ago. 
It: to advertise nationally for 
salesmen. Full-pages in the 
Satevepost, Collier’s, Time, News- 
week last fortnight invited ‘Top- 
flight salesmen who have their 
eyes on bigger things!’ to return 
the ad’s coupon.” 


Used Cars 


Dodge Dealers of Greater St. 
Louis have purchased a 60-minute 
weekly program over Station WIL 
to boost its “Leap Year Used Car” 
sales and a campaign (Feb. 17- 
Mar. 14) to dispose of reconditioned 
vehicles. 

Program consists of electrical 
transcriptions of music ranging 
from the classics to the jitterbug 
type, with commercials tossed in 
at opportune moments. Names of 
half a dozen Dodge dealers are 
mentioned in each program 
which hits the ether between 
noon and 1 p.m. each Sunday. 
Best buys of the day are given 
in detail. 

Additionally, all Dodge dealers 
are keeping up their newspaper 
advertising quotas. 


Special to Automotive News 

NEW O S—January new 
car sales in New Orleans reached 
the highest level of any month 
since the depression began, and 
1939 proved the best year with one 
exception since the last of the 
boom years, according to figures 
just compiled. 

January new car sales of local 
dealers totaled 872 units, highest 
for the city since November, 1929, 
according to the compilation. 
Truck sales also were near a peak 
level, but did not make quite as 
good a showing as passenger units. 

Lower-priced commercial cars 
moved well but some of the me- 
dium and higher bracket vehicles 
were a little slow, dealers said. 

Passenger car sales locally to- 
taled 7,418 units in 1939, tops for 
every year since 1929 with the 
single exception of 1936 when 7,- 


Dealers Set Conclave 
NEW YORK.—Annual meeting of the 
Brooklyn and Long Island Automobile 
Dealers Assn. will be held Mar. 12, at 
a place not yet designated. Election 
of directors and other important busi- 


ness will be on the program. 


CHEVROLET TRUCKS 


AGAIN IN 1939- 
FIRST CHOICE 
OF THE NATION'S TRUCK BUYERS 


| 
/ CHEVROLET 
ee 
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979 sales were recorded. Sales in 
1937 dropped to 7,164 and in 1938 
to 5,422. 

Ten best passenger car sellers in 
New Orleans during January were: 
Ford, 246; Chevrolet, 206; Plym- 
outh, 91; Buick, 56; Studebaker, 37; 
Dodge, 36; Oldsmobile, 30; Pontiac, 
30; De Soto, 22; Hudson, 22. 


Plans Are Completed 


For Packaging Meeting 


NEW YORK.—Plans for the 10th 
conference on Packaging, Packing 
and Shipping, to be held concur- 
rently with the 10th Packaging Ex- 
position at the Hotel Astor here 
March 26-29, are completed, accord- 
ing to Alvin E. Dodd, president of 
the American Management Assn., 
which sponsors both events. 

Officials of the association state 
that the conference program this 
year is one of the most compre- 
hensive ever offered and will cover 
all phases of packaging, packing 
and shipping. More than 65 leading 
authorities in these fields will par- 
ticipate in the sessions. 





Chevrolet’s first again in truck sales because Chevrolet leads in truck values. 


Truck buyers are the first to recognize value. Their stamp of approval is an 


endorsement of Chevrolet power, economy, dependability and long life. 


Official registration figures for 1939 show Chevrolet trucks with a 40,568 unit 


lead over their nearest competitor. Only five manufacturers of passenger cars 


(including Chevrolet) had a registration total for 1939 as high as the 169,457 
total scored by Chevrolet trucks. Furthermore, with the 1939 registration figures 


now history, Chevrolet trucks have merited public acceptance and have won truck 


sales leadership in five out of the last seven years. And in 1940, the new Chev- 


rolet trucks will continue to offer outstanding values to the nation’s truck buyers. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


BEST HAULERS -« 


Figures quoted from official R. L. Polk & Co. registration figures. 


BEST SAVERS - 


BEST 


SELLERS 


WHEN YOU HAVE THE CHEVROLET FRANCHISE YOU HAVE FRIENDS 





Ca ns ts 
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Actual top and bottom prices on 1939, 1938, 1937 and 
1936 used cars, as advertised in local newspapers. 


a a 
SEDAN prices only used in this comparison. News- U A C S il Pp 
papers co-operating include: Boston—Globe; New York se ar e ing — 


— Times, Journal American; Philadelphia — Bulletin; As Advertised, Feb. 5-Feb.11 


Cleveland—Plain Dealer; Indianapolis—Star; Detroit— 
News; Chicago—Herald-American; Minneapolis—Trib- 
une; New Orleans — Picayune, States; Tulsa — World; 
Denver—Post; Los Angeles—Times; San Francisco— 
Chronicle. 


MAKE Boston NR. Y Phila. Clev’d Ind’p’lis Detroit 


Chicago Minneap’ls N. Orl’ns Tulsa Denver Los Ang. San Fran. Nat. Avg. 























"88]_545- 535 | 765- 625| 650- 5645 | 587- 495| 556 | 575- 500| 645- 495| 645- 550| 669- 595| 6065 625- 595| 785- 589| 795- 600| 657- 6557 
B7]_405- 485| 695- 465| 495- 445| 645- 395| 545- 420| 499- S41| 545- 3765| 550- 485| 575- 495| 535- 395| 495- 425| 595- 465| 675- 645| 649- 441 
86] 415- 295| 265 |_396- 345 | 395- 205] 345- 325] 299- 249| 395- 245| 425- 295| 887- 205| 385- 329| 450- $45] 550- 395| 392- 310 
Dadillac “61 Soh OIA IG | TCdTCCTCdSCTC~C~CSdSCOCC‘C(‘SCSC®C§ 1395 1328-1245 
(60) °38 | 985- 848 | | | | 799 | l | | | 1045 | 948- 848 
“*83§ 625 | 695- 578 | | 745- 695 | | | 595 | | 725 | | | 677- 636 
“9369 445 398 495- 395| 395 375 495 545- 475| 450- 435 
Chevrolet Master 80] 545 | 528- 475| 565- 545| 545- 475 | 498- 455| 625- 475| 595- 525| 595- 495| 595- 550| | 665- 578| 695- 645| 586- 522 
88] _520- 395 | 375- 329| 485- 400| 495- 397| 475 | 425- 360| 465- 380| 495- 445| 475- 375| 485- 395| 479- 425| 495 | 585- 485| 481- 434 
"Sif, 385- 345| S47- 325| 365- 295| 395- 295| 345- 300| 359- 247| 895- 285| 465- 395 | 425- 375| 385- 295| 485- 350| 475- 378| 495- 895| 405- 829 
’86] 295- 210| 167- 122| 295 | 277- 165| 275- 245| 200- 150| 325- 245| 350- 298| 325- 185| 295 | 335- 269| 345- 295) 406- 335| 299- 252 
Shevrolet Master Deluxe B90] _-595- 545] 575- 475] 585- 495| 605- 665| 646 650- 449] 576 665- 498| 475 595- 545| 625- 545] 695- 585| 700- 595| 698- 530 
38] 495- 325| 475- 379| 485- 445| 495- 457| 495- 375| 445- 335| 485- $85| 485- 398| | 495- 435| 496- 415| 565- 539] 645- 495| 605- 415 
87] 425- 325| 395- 329| | 879- 375| | 365- 269| 395- 325| 435- 338 | 335 445- 395| 495- 435| 526- 472| 424- 363 
864 365- 275| 285- 279| 295 | 349 | | 279- 195| 295 | 359- 330} | 295- 195| 355- 335| 398- 245| 441- 335| $38- 274 
valor Fic Sof 795- 740] 779- 700| 665 595 695 695 795 795 727- 720 
"88] 625- 495 | 565- 498| 575- 475| 495 | 525 495- 459| 595- 495 | | | 645 | 585 695- 575 | | 570- 499 
"87 (510- 395| 367- 300| 425- 395| 395 | 345 | 369- $25] 435- 327| 465 | 495- 395| 495- 350| 455- 435 | 545- 469 | | 442- 377 
"36 365 | | 365 | $15 | $25 | 295- 225 | | | | 395 | | 348- 225 
—e SO) 645 689 596- 696 79 675- 626 525 895- 765| 895- 750] 727- 684 
"88 595- 495| 499 | 465 | 489 | 479 | 469- 425| 445- 395| 529 | | 625- 575 | | 595- 569| 695- 525| 535- 497 
"374 365 | 425 | 395 | 397- 355| 450- 395] 345 | 415- 355| 445- 435| 445 | 475 495- 415| 475- 390] 595- 545| 440- 413 
(Airstream) "36 295 195 $95- 349| 350 $85- 355| 295 425 370- 300 
Dodge ’39] 698- 695| 625- 495| 685- 595| 650- 645| 695 675- 555| 695- 575| 675 | 775- 635| 725 | 699 | 795- 765| 895 | 714- 620 
°88] 575- 445| 550- 348| 525- 485| G45- 445/| | 477 | 545- 395| 565- 475| 545 | 595- 495| 575- 485| 610- 545| 695- 595| 567- 471 
87] 465- 345| 465- 278| 450- 365| 345 495 | 372- 260| 395- 345| 465- 365| 450- 425| 395- 375| 465- 435| 495- 425| 585- 475| 445- 872 
36] 365- 295| 325- 175| 335- 295| 325- 225| 275 | 300- 185| 325- 225] 385- 339| 350- 295| 345 | 395- 254| 395- 279| 445- 345| S51- 265 
FordV-3%r ‘sof 480 | 45 | | 495 Sc ll iccicteainsaiteallatiatitacaanall cnurcemsimssiailibeiiaatatanieailiesuaienaMamee 1 89- 385 
38] 385 | 375- 350] 360 | 399 | 395 415 | 375 | 489 l | 393- 350 
"87]__285- 240] 197 |_ 229 |_ 299 ] |_250- 195] 295- 195] 295- 279 | |_345- $25] 345 |_339- 300 |_ 288- 255 
Ford V-8 Deluxe (85) "894 669- 535| 525 415 | 595- 495| 575- 465| 499- 495] 650- 595| | 685- 575| 685 | 695- 675| 718- 645| 611- 560 
88] 485- 485| 478 | 395 | 495 525 | 460- 297 | | 548- 425 | | 495 565- 445| 528- 465| 519- 495| 499- 427 
*87] 345- 325] 3$25- 269| 300- 275| 345- 319| | 385- 775] 325 | 395- $85] } 435- 325| 445- 325) 435 369- 300 
"36 325- 200] 295- 165| 165 $45- 240| 197- 165| 245- 235| 350- 339 $25- 229| 365- 275| 378- 285| 299- 237 
SL °30 | | | | 60 | | |_ 680-680 
*88 5 | Lene 
| 


| | | | | 

] ] | | ] ] 

(Cavalier) "Sij 395- 285| 227 | 875-285 | ] [25 | 39 ‘| ] ] | ] | 334- 285 
; 36 150- 135| 245 | |! | 225 | | | ] ] 


| $65- $00| 246- 218 
























« *36] 290- 150| 275- 126| 275 | 275- 195| 249- 165| 295 l l | 295- 255| 215 | 271- 178 
laSali ) Ee 34 Salta iaaliaiieeall 1095 971- 9 
°88] (775- 485| 809- 595| 685 | 845- 695| 745 | 627- 595| 695 | ] | 775 | 895 | 895- 865| 784- 647 
*S7] 5A5- 434| 499- 425| 6545 | 545- 495| 545 425- 395| 645- 475 | | 595 l 645 675- 495| 695- 675| 578- 485 
°86] 475- 375| 398- 295 | | 295 | | 895- 245| 395 | | | 445 | 495- 395| 425- 375| 545- 475| 430- S60 
fincoln-Zephyr ~~~ 39]: 1050- 950| 975 BG 1145- 895 | 1099 1027- 922 
*88] 765- 665| 780- 685| 675- 645| 695- 645| 745 | 695- 545| 695- 585| | .695 | 795- 685 | 895- 740 744- 649 
87] _535- 395 | | 395- 345| 545- | 499 | 585- $95| 595- 495 | 629- 625| 625- 446 
°86] 395- $25| 375- 345| | 285 375 | $25- 249| 290 398 | | 495 | 545 | 475- $25| 396- S11 
Wercu: 30] _795- 608| 700- 606| 726- 665| 745- 665 720- 695] 695- 505] 825 695 765- 695| 745- 695| 790 | 886- 695| 761- 667 
Vash Ambassador Si oF 495- 495 
38) 625 490 495 | 575- 495 475 | 459 | 475 513- 495 
*87] _495- 365 | l 345 395- 295 | 375 l 580 | | 545 | 456- 330 
aoa : } oye : , ae 645 | = a 735 wae a a a ae 
aaa OD 59s 520 745- 605] 6065 695- 5 ; ; ; 1- 
*88) 595- 495| 595- 498| 585- 495| 565- 465| 595 495 625- 450| 595- 579| 495 645- 495 | 575- 665| 645- 495| 725- 665| 605- 510 
*87) 475- 349| 450- 448| 495- 395| 475- $95| 485- 395| 395- 347| 445- 375| | 533- 489| 525 495- 425| 645- $99| 575- 435| 491- 400 
*36] 375- 325| 268 | 295 | $16- 245| 295- 245| 345- 265| 365 295 | 345- $35| $95- 345| 395- $40| 495- 475| 349- $22 
695 715 825 B85 a 
*$8] 685- 565| 669- 498| 575 | 645 | 595 | 595- 545 | l | 645 645- 525 | 682- 533 
"87 495- 440| 449- 350| 465 l | 350 | 899- 295| 495- 350| 6525- 470| 495- 479| 575 | 495 |_ 600-505 | 625- 505 |" 497- 447 
mouth SO] 625-525] Ga7- 435] 595-465, | 499 525- 415| 525- 475| 615- 498| 545 | 595-545) | SHS | GO| OBS 480 
*$8] _535- 395| 425- 247| 480- 365| 475- 395| $82- 335| 445- 365| 495- 398| 498 l | 545 l | 585- 550| 487- $81 
"37 | 350- 275| 439 | 445- 375| 295 | 395- 295 375- 324 























145| $10- 175| 265- $95- 275| 420-295 


775- 575| 795- 675 
















| 445- 275| 345 | 369- 195| 425- 209| 429- $25 








36) 345- 193] 315 | 285 | 295 | 245 | 249- 199| 295- 195| 349- 249| | 325- 275| 355- 310| 368- 295| 395- 285] 318- 250 
Pontiac SI 30] 695- 645| 595- 585 725- 605, | 589 | G95- 595] 725- 659] 545 BD5 795- 165| 673- 64 
; 88] 595- 449| 445 | 545- 495 | | | 485- 399] 575- 445| 595- 569| 495 | 595 495 536- 471 
37 465- 345| 227 | 415- $95| 445- 395] 495 | 425- 295] 395- $35| 425- 395| 445- 395| 395 | 445- 335| 475- 425| 495 oe 
36] 350- 265 | | 295 | $15- 255] | 319- 284| 299- 275| 298- 295| 249 | on al 375 } - = : 
baker Comma. ek 5- 765- 695 695 - - 
Stadeba: ker Commander —~—~—~—'S9_=«725~—~S~*~‘X];«CG AT a 545. ~C~SC‘<( | 4) S~dtS~<CS*é‘zé‘iN:C KOS a : 
- ager 38] 645- 520 | | 495 | 585 ] | 495 | | 525 | 595 | 695- 485| 650- 595| 586- 533 
(Dictator) ’37] 495- 395 | | 365 | 485 | $45 | 425- 295| 435- 425| 495- 365 | | 495 | 575- 445| 495- 445/ = = 
“ 36] 375- 325 | | 295 | | 350- 265 | | 295- 245 | | | 395 | $95 | 448 - 
439 395 495- 469] 595 1- 
= a | — : Me | ! | : 295 se 295 a 348 is si sin 
» - 245 245- 135| 275- 195] ° - - - 
a 285- 8 245 8 265 725 197 ! | | | | | | See 


a 
National Average, All Makes, Feb. 11—$516-$451 
National Average, All Makes, Feb. 4—$514-$444 


are compiled exclusively by Automotive News as a copyrighted feature. 


new tionally, ; : 
Used Car Selling Prices, as advertised in the classified section of metropolitan spapers nationally gures to establish the trend of the market and the resulting national ‘aia 


This is the first time anywhere that bona fide top and bottom prices have been compiled from published fi 
° Where no prices are quoted, no car of make and model was offered during the period covered. 


Used car prices in Pittsburgh, St. Louis, Atlanta, Dallas and Seattle appeared on this page last week and will be published again next week. 
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AN's Production Estimate 





First Quarter’s 
Assemblies Seen 
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Passenger Car Registrations 
883 States for January 




















Avg. (U. 8. and Canada) 
a FEB FEB Jan. 
| 672 vw Soe +, » 17 Jan.1 Jan.1 20 To Above 1939 to Jan. 1940 1989 Unit 
J Week Same Week Feb. to to By Pete Wemhoff Date Pos. 1940 Pos. 1989 Pos. Gain 
441 Ended Week Ended to Feb. 25, Feb. 24, Associate Editor Chevrolet .......--ssesseees $9,744 1 39,744 1° 26,039 1 13,705 
310 | Feb.24 1939 Feb.17* Date* 1989 1940* | DETROIT.—A first-quarter car) pong ooo... cece e ee ees 24,903 2 24,903 2 21,029 2 38,874 
asap EN, MOTORS ...... 48,712 $3,742 $7,825 182,018 258,864 $17,878| and truck production of more than | pi outh |... eee eee 19,216 3 19,216 $8 16,229 3 2,987 
‘7/7 Gam... 27,000 19,650 28,000 80,540 149,040 190,005 | 1,260,000 units, tapping, task, vane e | Buick .......2.-ceseseseees 13.277 4 13,277 4 8248 5 5,029 
“3g «Pontiac ............ 4,400 sass S000 an o1 300 omens Automotive News’ months by|Pontiac .............------. 9622 5 9,622 & 6,006 é sat 
“q35 «(Oldsmobile ......... 4,700 4,286 3550 12,519 $1,216 —38,467| Production Estimate P200Ut, 20 per-| Dodge .........-.-------+++- 9513 6 9513 6 8, ‘ 
185 Cad.-LaSalle ....... 740 «= 835—( 8G 211 7,020 =i, 888 ‘cent, is in pros-| Oldsmobile ........-.++++++: 7,932 7 7,932 7 6,086 7 1,846 
522 MIRYSLER ......... 075 ” ' pect as a result/Chrysler .........-+--+00++: 4,256 8 4256 8 3,256 8 41,100 
24, 15,125 24,218 81,652 147,291 188,691 ry 
434 |Plymoutht ......... 11,825 6,050 11,955 89,720 74,710 90,685 of above-season- | Studebaker .......-.--++++: 4129 9 4129 9 1,810 13 2,819 
“g29 © Dodget ............. 7,625 56,950 17,688 25,873 46,415 59,726 al operations a DMEOCOUEY occ cccsccscccsccees 3856 10 3856 10 2,545 9 41,311 
sep «((Ohrysler ........... 2,675 1,700 2,640 9,106 14,841 21,787 See MORNE «0... .000ccsssceeeee 3,525 11 3,525 11 2,008 12 1,517 
Llib er a EEE BAM TMD 055600005 00000000008 3131 12 3,131 12 2,208 11 928 
lipiiacnsnas 19,550 18,015 19,580 70,381 155,898 179,297 i ¢ the|Packard ................--.- 2,025 18 2,925 18 1,590 14 1,835 
415 {Fordt .............. 16,875 15,380 16,900 60,915 132,273 155,610 Gnuance of te 2796 14 2796 14 2485 10 331 
363. Mercury ........... 2,100 2,080 2,050 17,348 18,065 18,415 present rate of | Nash ........c-e-seeseeeees ; i , 
——— Lincoln-Zephyr .... 575 605 580 2,068 5,555 5,272 operations it is|Cadillac-LaSalle ..........- 1,533 15 1,533 15 1,479 15 54 
a EBAKER} ..... 2,860 158 2854 9,718 9,050 19,181 > even likely that /Lincoln .......-.-.-.++0+++ 1,085 16 1,085 16 943 16 142 
720 \ACKARD ........... 1900 1,005 2,414 6424 7815 11,878 the 1940 first-| Willys ..........0.seeeee ees 936 17 936 17 498 17 438 
499 EF snevscssens 1575 1110 1,889 4,874 7940 10,026 quarter will €X-| Graham ..........-0+0s0008 27 18 27 18 «©6228 18 ~—s 201" 
877 tee ea ¢ 2,709 18,041 9,404 ig pny | Pan 4 19 419 2% 19 208 
225 ee 5s ts Ss :moUGlmElU ee trucks assemb- | Miscellaneous .........-.--- 65 65 27 38 
684 RAHAM ........... + 140 t + 847 + led in the same 
497 OBILE ....... t + t + 80 + logs . feat Total .....cccccccccessvees 152,475 152,475 111,106 41,369 
ie ISCELLANEO 8,925 26,845 48,580 n e first] *Loss, 
a. ‘ or ome sci ue seleihiliad: auiiaabladlids ne three oe . nan @ 
500 | TOTAL........... 104,097 75,736 97,821 $36,301 7 791,982 1939 a total of|the like period of 1939 Ford di- 
620 Revised. tIncludes trucks. tClosed. Miscellaneous includes a <n teen _ visions turned out 18,015 cars and . A 
bs Production “ hawe377 


January Car, 


sea Me. 


'PHILADELPHIA.—New car sales 
Philadelphia during January to- 
3,473 units, an increase of 35 

nt over the 2,576 cars sold in 
uary last year, according to the 
adelphia Automobile Trade 


38 8] S18/8 8885 


The month’s sales likewise topped 














Truck Sales 


Up Sharply in Philadelphia 


of this year, totaling 462 as against 
320 in 1939, a gain of 44 percent. 
However, used car and truck 
sales showed 10 percent and 34 per- 
cent declines, respectively, from 
sales in January, 1939. Used car 
sales were 4,689 compared with 5,- 
215 in January, 1939, while used 





i. during the past 
week, according 
to AUTOMOTIVE 
News estimates, 
rose above the 
100,000 - unit 
mark as plants. 
boosted opera- 
tions to meet an 
above - seasonal 
demand for cars 
and trucks in the field. The total 
was 104,097 cars and trucks, which 
contrasts with 97,321 units in the 











With all independent producers 
operating for the first time in a 
long while, Studebaker continued 
to pace the group, followed in or- 
der by Packard, Hudson, Nash, 
Willys-Overland and Bantam. Gra- 
ham, which has been idle for al- 
most a year, is pushing sub- 
assembly operations and expects to 
start final assembly lines within a 
few weeks. 


Jan. Car Sales 
Top °39 by 33%; 





INTRICATE 


JOBS CAST IN NICKEL IRON 


An example of the unique casting 
properties of high grade Nickel 
alloy cast iron is found in parts for 
small marine engines. Consider the 
specially designed cylinder and 
cylinder head castings such as 











218 88 and 1937 by wide margins, the |truck sales totaled 422 as against| previous week and 75,736 units in used in Evinrude outboard motors, 
Ti65 being 102 percent over 1938, | 642 last year. the same period of 1939. k U 95 built by Outboard Motors Corpora- 
33g fhen 1,717 units were sold, and 28 : Manufacturers which speeded Truc ~ P % tion, Milwaukee, Wisconsin. These 
aye ercent over January, 1937, when St Louis Sales final assembly lines last week or are small, intricately cored cast- 
as cars were sold. ° atmes 6 day to their weekly work aur ton te te 4.3 oe ings with thin cooling. ~~ ses 
' ° sc es included Chevrolet, ons range trom relative. 
921 a ade oe ioe Show 44% Gain Buick, Oldsmobile, Pontiac and |33_ percent over those in January, | ones to very thin ones. Such varia- 
ar ST. LOUIS.—The 135 automobile | #tdson, while Nash resumed op-| 1939, Automobile Manufacturers | tions in section thickness would 
oe dealers in St. Louis and adjoining | ¢Tations following a week's closing. | Assn. reported last week. Truck | not have been possible a few years 
——— +. St. Louis County sold 30,277 new On the strength of gains through | Sales for last month were 25 per-| ago. Yet today these intricate cast- 
360 Plant Activity cars during 1939, according to|™0st of its divisions, General Mo- cent over those of the same month /ings are produced as a routine 
5 Joseph A. Schlect, secretary-man- | ‘TS group total rose to 43,712 cars last year. foundry operation. Secret of this 
Gig «entam....... steady; 85, five days ager of the Greater St. Louis Auto-|2"4 trucks last week from 37,825] New passenger car deliveries | advancement lies in utilizing Nickel 
—— Mick......... rise; 6,872; five days | motive Assn., Inc. a gain of 9,315| Units in the previous week. In the | amounted to 239,506 units in Jan- alloy cast iron, combined with 
446 -LaSalle steady; 740, three days | over those sold in 1938, “| comparable period of last year GM | uary against 180,692 units the year | good foundry practice of the Gen- 
$11 vrolet..... rise; 27,000, five days Satie eneuntinds h divisions turned out 33,742 vehicles.| before; while truck deliveries in-| eral Malleable Corporation, sup- 
6e7 r....steady; 2,675, five days |... ar caer ane — ao go Chrysler divisions, maintaining| creased from 37,186 in January,| plier of these castings. A charac- 
5 .+.-Steady; 1,950, ‘five days | 170%" ne ars ed - din/the heavy schedules inaugurated | 1939, to 46,283 in January this year. | teristic of Nickel alloy iron is that 
ee MED. occu steady; 7,675, five days| Tie pCa = = a 6. The| shortly after termination of the| A seasonal falling off of 13 per-| it provides improved casting quali- 
495 lord...... steady; 16,875, four days re - ey ae . . oa = 54-day strike last fall, accounted|cent in the delivery of passenger | ties, freedom from chill in thin 
830 ....8ub-assemblies started Se dete an e 20902 = for 24,075 cars and trucks last|cars from the December figure of| sections, together with high 
3190. fudson........ rise; 1,575, five days | 1050°"'O¢ the y 135 = s08 Nn! week. This represented a fractional | 274,233 units was noted, while strength, 
S17” PE ccrsacendanesbanhe closed aie at ee ae clathe are! decline from the previous week’s|truck sales increased 12 percent machinability, and 
i Se steady; 575, four days Schlecht stated that ‘the b : 24,218 units but remained well|from the December figure of 41,- excellent wear- 
510 fash..... resumes; 1,536, four days | , . in this acca wees | ahead of the 1939 week's total of | 397. resistance. 
BE MBscossecees sles; 4708, Bd oes cokaine With ha “dence wae ard | 15125 vehicles. siclainaiiaasiaitailiiaaaa THE 
399 ...-drop; 1,900, three days Assemblies remained ste at 
ae outh. -steady; it 825, ive days trend throughout the country. Ford, the total for the og _aenes Is Named INTERNATIONAL 
——— fOntinc....... rise; 4,400, four days ae RS being estimated at 19,550 cars and D IT.—Timken-Detroit Axle Co. 
583. [debaicer. steady; 2860, five days | -Xi"S,,fromh, gutometive, Wlewpoint.| trucks, ‘which contrasts with. 19,-|samounces appointment, of R. L. Koop: gehen 
447 Villys........ steady; 904, five days | Edgewise. 530 units in the previous week. In with headquarters in San Francisco. INC. New York, N.Y. 
430 
e New P Car Registrations, 33 States f °40-°3 
at ew Frassenger Uar hegistrations, tates tor January, - 
as CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
108 
sae MONTHS 4 i 2 3 s s|¢ 
0 : e | Ba tls|3]a]8 Bled] §| | 
aL : ae} 2 E d g as gi e/2/4/2/ Hl, 
7 E BES] s 3 = *e 5 & | Ss a) 2) 3] 3 3 | 6] £] a& 
= é = | oe] a 6 S ce] & a|)Re| Oo) ala] 2 os |e | | Se 
AK State 740| 1681 36 4075| 8661) 15782] 61 94| 19298 464| 3804] 4343] 34315/ 12095] 6530] 1883 502 ig 803 9 Dis 394 36 7 
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Chapter LX—Durant and General Motors 


Brought into the picture in 1904 when James H. 
Whiting of the Flint Wagon Works was trying to con- 
vert the |g poe Buick company into a going concern, 
William C. Durant took over the job and made a go of 
it. Durant, in the carriage business, and already a 
wealthy man, had made a brilliant success as a super- 
salesman whose career started when he put out a road 
cart which W. A. Paterson built for him for $8 each. 
Looking around for a Moses to lead him out of the Buick 
wilderness, Whiting interested Durant, who saw great 
possibilities in the automobile business even then. Whit- 
ing picked the right man, for Durant not only sold most 
of the stock himself in the rejuvenated company but by 
1908 he had put Buick on its feet, or rather its four 
wheels. In that year Buick manufactured 8,487 cars, 
occupied the largest automobile plant in the world, had 
a net worth of $3,417,142 and never had missed a divi- 
dend on its preferred stock. 

In reaching this leadership in the automobile industry 
with Buick, Durant had to exercise not only great in- 
genuity and foresight in providing plant facilities for 
this growing baby, but also to arrange for parts and 
other materials needed in his production. So he formed 
the Janney Motor Co. to build his engines; he induced 
Charles S. Mott to move his Weston-Mott Co. from 
Utica, N. Y. to Flint so as to have his axle needs guar- 
anteed; and he talked so convincingly about the future 
of Buick that Albert Champion moved to Flint with his 
spark plug company. 

With this apie cast at his beck and call, Durant 
began moving his pawns around the Buick chessboard, 
and there —- into his head the thought: Why not a 
giant holding company, which would bring together 
under one tent, automobile manufacturers and makers 
of parts and accessories under contract of one high com- 
mand? Thus, the idea of a merger of interests, which the 
General Motors of today really is, was hatched and to 
William C. Durant is given the credit for its conception 
and execution. I always have felt that maybe the origi- 
nal thought for such a combine came from the forma- 
tion of the American Bicycle Co. several years before, 
when nearly all the manufacturers in this industry were 
forced by their failing market to get together. It wasn’t 
@ success because cycling ceased to be a sport, but if 
Durant got his hunch from this experiment his keen 
mind could see the possibilities of a merger of this sort 
in the automobile business. Others too, evidently were 
thinking along the same line, notably the Anthony 
Brady cial interests which started researching and 
went so far as to get options from several of the lead- 
ing car manufacturers. Brady still thought well of the 
proposition but Durant beat him to it. Benjamin Bris- 
coe, who with his brother Frank, backed Buick in its 
pioneer days, stuck his finger in the pie. He tied in at 
first with Durant and the two had in mind bringing 
Ford, Maxwell, Briscoe, Reo and Buick into such a mer- 
ger. Ford was the stumbling block though. At first in- 
terested, Ford named $8,000,000 as his price but before 
Durant could get his down payment of $2,000,000 to- 
gether Ford decided not to go in, the chroniclers of that 
era tell me. 


Ben Briscoe Withdraws 

Following this Briscoe withdrew his connections with 
Durant and organized a merger of his own, creating the 
United States Motor Co., which followed General Motors 
a bit later and which was patterned along General Mo- 
tors lines, in which Anthony Brady came across with 
financial aid that enabled Briscoe to launch his project. 
It was short-lived. (Further along in the saga, I'll tell 
you more about Briscoe and United States Motors). 

This left Durant to go it alone, which he proceeded 
to do. He had Buick and Oldsmobile for his corner- 
stones. To which he added Cadillac, Welch, Welch- 
Detroit, Jackson-Church-Wilcox Co. of Jackson, Mich., 
Michigan Auto Parts Co. of Detroit, Rapid Motor Ve- 
hicle Co. of Pontiac, making trucks; Cartercar Co. 
of Pontiac with its friction-drive car; Ewing Automo- 
bile Co. of Geneva, O., Champion Ignition Co., later 
A. C., Weston-Mott of Flint, Reliance Motor Truck Co., 
of Owosso, Mich., Rainier Motor Co. of Saginaw, 
Michigan Motor Castings Co. of Flint, Elmore Auto- 
mobile Co., of Clyde, O., with its two-cycle engined 
car; Dow Rim Co. of New York, Northway Mfg. Co., of 
Detroit, making engines and the National Motor Cab 
Co.; also included were stock interests in Maxwell- 
Briscoe, United Motors and Lansden electric. That was 
the original set-up—Durant thought he had all the 
bases covered. However, he went even further. By the 
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UNUSUAL to say the least is the picture shown above of 
William C. Durant [left] and Alfred P. Sloan jr. (right) facing 
the same camera. I never have seen one before this. It was taken 
at the General Motors’ celebration of the production of its 2,500,- 
000th GM motor vehicle, a Chevrolet. Here we see the man who 
founded the giant corporation, lost control, regained it through 
the Chevrolet operation, only to lose out five years later, and next 
to him the genius who now is chairman of the board. 


end of 1909 he had acquired for General Motors or sub- 
stantially controlled 20 automobile and accessory com- 
panies. He tried for Ford and the Thomas Flyer. Later 
he got Oakland. 

Quite a few of these acquisitions proved to be cats 
and dogs which soon were thrown into the scrap heap. 
Finally Durant got his combination into workable shape 
and on Oct. 1, 1909, the end of the first year’s opera- 
tions, General Motors’ net sales had been $29,029,875 
and the net income available for dividends totaled $9,- 
114,498. Its four breadwinners were Buick, Cadillac, 
Oldsmobile and Oakland. Durant was getting some- 
where after winnowing the wheat from the chaff. 


Troubles of 1910 

A year later, 1910, Durant stubbed his toe while the 
corporation had increased its production substantially 
but not its earnings. There were too many lame ducks 
in the family. The corporation as such was hard up and 
Durant had to go out and replenish the bank roll. Which 
he did. The net worth of GM at the time was approxi- 
mately $32,000,000, which made it comparatively easy 
to get a loan of $15,000,000 from the bankers who took 
a blanket loan on all the company’s properties, together 
with a trust deed, under which the company’s stock 
was trusteed in favor of the creditors. Voting trust cer- 
tificates were issued in lieu of stock. These were listed 
for trading on the New York Stock Exchange July 31, 
1911, the first automobile company to be so honored. 

Under the new setup of bankers’ control, James J. 
Storrow, Boston banker, was elected to succeed W. M. 
Eaton of Jackson as president. Shortly after, Thomas 
Neal of Detroit stepped into the presidency. Durant, in 
the background, already had conceived the Chevrolet 
idea and was giving it most of his attention. So he re- 
tired as a GM director and launched the Chevrolet. 

Under Neal there followed a phase of reorganization 
and retrenchment and as a result the company’s sales 
and earnings began to rise. Neal quit in 1912 and 
Charles W. Nash became president. He had started with 
Buick in 1910 and he had with him at Buick none other 
than Walter P. Chrysler. Nash took Chrysler from the 
American Locomotive Works at Pittsburgh and the 
Nash-Chrysler combination made Buick. Nash served 
as president of General Motors for nearly four years 
and undoubtedly he should be credited with putting GM 
on its feet. But Nash wanted to own his own business 
so he retired to take over the Jeffery company at Ken- 
osha, Wis., calling it Nash Motors, which eventually 
became one of the leading “independents,” and still 
is. Chrysler, after Nash left Buick, became president of 
the latter company which job he held until 1920. He was 
to go on from there to bigger things, to become head of 
the Chrysler Corp. which today is one of the so-called 
“big three” along with General Motors and Ford. 


This is the sixtieth instalment of Chris Sinsabaugh’s memoirs. 
More about General Motors next week. 











Color Matching 
Charts Aid in 
Plug Analysis 


TOLEDO.—To make spark plu 
analysis a quick, easy and reliabl 
procedure, the Spark plug divisio 
of Electric Auto-Lite is supplyin 
its dealers with large color-match 
ing charts of enameled metal. Th 
charts indicate six plainly distin 
guishable colors, one of which wi 
be similar to the color found or 
every used plug, regardless o 
make. 

Matching the insulator colo 
against the colors of the Auto-Lité 
analysis chart, the Auto-Lite spark 
plug dealer quickly determine: 
whether the plug is of the correc 
type and is operating under favor 
able or unfavorable service condi 
tions; whether it is operating prop 
erly or whether it is too hot, toa 
cold, slightly hot, or slightly cold 
The common remedy for a plug 
that operates too hot is the selec 
tion of a colder plug. Too cold g 
plug should be replaced with a hot 
ter plug. 

A feature of the Auto-Lite spar’ 
plug color matching chart is the 
fact that it backs the spark plug 
dealer’s judgment with scientific 
authority; the indications of the 
chart are so plain and unmistak 
able that their meaning is also 
quickly understood by service sta 
tion customers, many of whom are 
unaware that the operating condi 
tions of their automobile, truc 
tractor or marine engines may b 
adversely affected by plugs chose 
without proper regard to the con- 
— under which they must op- 
erate. 


Nickel Alloy Steels 
Will Be Discussec 


NEW YORK.—F. L. LaQue 
George F. Geiger and D. A. Nem: 
ser, of the development and 
search division of Internations 
Nickel Co., Inc., are scheduled 
give talks on nickel and nickel al- 
loy steels within the next few 
months. 





Corrosion testing and the in- 
terpretation of test results will be 
discussed by LaQue when he ad- 
dresses the Midland chapter of the 
American Chemical Society at Mid- 
land, Mich., on Feb. 26. On Mar. 5, 
LaQue will address the Rotary 
Club of Charlotte, N. C., on “The 
Use of Nickel in Corrosion Resist- 
ing Alloys.” 

“Alloy Steels Influence Modern 
Industrial Development” was the 
subject of a talk which Nemser, 
who is in charge of the Inter- 
national Nickel development and 
research department’s Hartford 
(Conn.) office, gave last Wednes- 
day before the Stamford Superin- 
tendent Club in Stamford, Conn. 

Geiger will speak on “Character- 
istics of Electrodeposited Nickel” 
before the American Electroplat- 
ers’ Society, Sterling Chemical 
Laboratory, New Haven, Conn., on 
Apr. 2. At the Apr. 8 meeting of 
the Washington Chapter of the 
American Society for Metals, to 
be held in the Garden House, 
Dodge Hotel, Washington, Geiger 
will talk on “Nickel Alloys in Heat 
Resisting Applications.” _ 


Hughes Among Honored 


With ‘Pioneer’ Scrolls 
BRISTOL, Conn.—Frederick G. 
Hughes, general manager of the 
New Departure division, General 
Motors Corp., was 
among 13 Con- 
necticut inventors 
presented “mod- 
ern pioneer’ 
scrolls of achieve- 
ment by Gov. 
Raymond E. 
Baldwin at a din- 
ner given in the 
Hartford Club, 
Hartford, in 
recognition of 
outstanding pat- 
ented inventions 
which have contributed to the 
nation’s welfare. 

Recognition of Hughes came as 
the result of his patents on pre- 
loaded ball bearings and their ap- 
plications. He was in immediate 
charge of the development of ball | 
bearings during the important pe- 
riod in the automotive industry, | 
and also had much to do with their 
use in the machine tool industry | 
and manufacture of farm imple- 
ments. 





F. G. Hughes 
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MR. HUSEN ASKED 
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WHAT 
AUTOMOTIVE 
TRADE 
PAPERS 

DO YOU: 


1. PREFER? 


2. READ 
REGULARLY? 


=to which 


FE. W. Husen COMPANY MAIL ADVERTISING 





THIS SURVEY 
PROVES ... 


1. Better than a THREE- 
TO-ONE preference for 
Automotive News over 
the next best publica- 


tion. 

2. Out of the nine trade 
papers mentioned only 
TWO stand out as lead- 
ers in dealer preference. 











LETTER SERVICE 5498 woopwWARD AVENUE 
PHOTO OFFSET _ DETROIT... TEMPLE 1-3910 


January 15, 1940 


Mr. George Slocun, 
Automotive News, 
Detroit, Mich. 


Dear Mr. Slocum: 

Following are the returns to date from the survey 
mailing of 1000 postal card questionnaires for Automotive 
News. 


241 cards have been returned. "Automotive News" 
shows the following preferences among automobile dealers: 


FIRST CHOICE .... -@ 169 
Second choice. ... .« $1 
Third choice . ... -« 9 
Fourth choice. ... . 3 
Not mentioned. .... _29 241 


Of the other publications mentioned, "Motor" was 
second in dealer preference. The figures: 







First choice ....-. 47 
Second choice. ... .« 80 
Third choice .... e 14 
Fourth choice. .... 3 
Not mentioned. .... _97 241 





Other "firsts" were as follows: 





Auto. Topics - 7 Auto Trade Jnl. - 3 
N.A.D.A. Bull.- 3 Auto. Industries - 2 
Ford Dlr. News- 2 Auto. Digest -l 
Comm. Car Jnl.- 1 








Returned cards are sent to you herewith. 


edhe 









Please bear in mind 
Automotive News 


1. Sells at the highest 
subscription price ($4 
r year). 

P Offers no premiums or 
other indueements to se- 
cure subscriptions. 

8. Renews the highest 
percentage. In other 
words, is unequivocally 
“the accepted NEWS- 
PAPER of America’s 
Greatest Industry!” 





MANY SIMILAR TESTS OF DEALER PREFERENCE 


have been made, but we have yet to find one confined exclusively to franchised Automobile Dealers 
which did not substantiate our claims that... 


Automotive Neurs 


The Newspaper of the Industry 


“stands head and shoulders above any other trade publica- 
tion reaching the best Automobile Dealers in America!” 
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A GOD-SEND TO THE 


AUTOMOBILE INDUSTRY” 


OR twenty years and more, automobile manufac- 

turers have been dressing up their cars, making 
them smarter, more feminine, easier to drive—point- 
ing them at Madame. 

And Madame has responded, with heart-warming 
enthusiasm. When she has her own car she makes an 
extra, movable room of it. Even when there’s only 
one car in the family, it usually belongs to mother— 
and the girls. Father still writes the checks, but the 
women do most of the choosing. 

And yet, until now, no car maker has consistently 
taken his story straight to the woman, through her 


own buying bible, the woman’s magazine. And pub- © 


lishers, too, have been passing up acres of diamonds 
in their own back-yards. No woman’s magazine ‘has 
given the automobile its rightful, every-month place 
along with their other fashions, their good looks, 
home-making, food and baby pages. Until now! 

But, beginning with the April issue, on sale March 
1st, Companion presents its first automobile number. 
And thereafter will feature automobiles and automo- 
bile news every month. 
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THE COLONEL’S LADY and Judy O’Grady are both buy- 
ing new cars in 1940. And they both read Woman’s 
Home Companion, regularly. 

Companion is their guide in buying cosmetics, 
hose, dresses, baby foods, bath tubs and refrigerators. 
Now it will be their guide in buying that new car. 

Automobile makers are devising new conveniences, 
new safeties, new comforts in driving, new beauties 
in line, upholstery and fittings — mostly with an eye 
to the distaff side. They know that women are not 
back-seat drivers. And Companion each month will 
tell the women of America about the new improve- 
ments. It will make them more and more conscious 
of the niceties and pleasures of driving the new cars. 

Close to three and a half million Colonel’s Ladies 
and Judy O’Gradys are buying Companion these 
days. That’s a big audience—the most responsive 
audience in the world. 

Among them are the women who will determine 
what new car the family will buy in 1940. It is ex- 
actly the audience motor car makers want to meet. 





Companion 


Circulation exceeding 3,450,000—Rate based on 2,800,000—Excess 650,000 





